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Specialist 
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The present service of this oldest American fire and 
marine insurance company, the all-inclusive range of its 
policies and its active support of agency efforts is based 
upon 134 years of experience in the practical and eco- 
nomical application of insurance to every property risk. 


eT 


Because of its dependability, founded upon an un- 
broken record of met obligations, its scope of service 
and its agency assistance and cooperation, the Insurance 
Company of North America is represented by the most 
alert and progressive agents everywhere. 


INSURANCE COMPAN Y OF 
NORTH AMERICA 
PHILADELPHIA 
and the 


Indemnity Insurance Company of North America 
write practically every form of insurance except life 
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PENNSYLVANIA 
CASUALTY COMPANY 


LANCASTER, PA. 


Has openings for Progressive General and District Agents 
to handle all forms of Health and Accident Insurance. 


PENNSYLVANIA 
OHIO 
NEW JERSEY 


MARYLAND 
DISTRICT OF COLUMBIA 
DELAWARE 


Executive Offices 


COMMONWEALTH BLDG., PHILADELPHIA, PA. 











DISTINCTIVE PROGRESS 


“In great things, steady, consistent growth to meet the needs of 4 
the times, never slow, never hasty,—always forward to accomplish. | 
ment.” : 


The Mutual Life Insurance Company of New York 7 
America’s Oldest Legal Reserve Life Insurance Company ~ 


The record and progress of The Mutual Life have been dis 
tinctive. and the notable changes and developments now mark. | 
ing its history in meeting the requirements of increasing demand | 
and a quickening growth are evolved from almost a century of 
experience and success. 

Policy contracts completely revised in 1925. New contracts 4 
attractive in appearance. phrased in every-day language “easy 
to read.” easy to understand and to construe. ‘They contain 
all the old provisions justified by experience and all the new 
warranted by science and by the knowledge of experience, 
Improved Disability and Double Indemnity Benefits—under 
new provisions. 

Salary Deduction (allotment) Plan of insurance now written 
by the Company. 

Children’s Insurance now written on standard forms. ages 
10 to 15. 

An increased Dividend scale in 1926—the sixth consecutive 
increase. 

A majority of policy loans granted locally at Managing 
Agency Offices. 

The Company writes all standard forms of insurance. Same 
terms to men and women. Age limits, 10 to 70, inclusive. 

A Company conservative for entire safety, but forward- 
looking and forward-moving in accord with the new spirit and 
new demand of the times. 


Those who contemplate taking up 
field work are invited to apply to 


THE MUTUAL LIFE INSURANCE COMPANY 
OF NEW YORK 


34 Nassau Street New York City, New York 


ENTS TS AER ERIE 7 LIE ET FE 











DETROIT FIDELITY AND 
SURETY COMPANY 


Home Office, Detroit, Michigan 
HOMER H. McKEE, President 








Capital and Surplus Over $3,000,000.00 





FIDELITY AND SURETY BONDS 
EXCLUSIVELY 





Valuable Agency Territory Available 





CORRESPONDENCE SOLICITED 














A Peoria Life Agent’s Big Asset 


Among the fixed aims of the Peoria Life has always 
been this one: to make it worth a great deal to be able 
to say, ‘‘I am the Peoria Life Agent.’’ Through its 
policy of ‘‘Service to Policyholders” the Peoria Life 
has built up a good will of incalculable value to its 
representatives. 


In every community where the Company operates, 
when people think of the Peoria Life, they re- 
member how promptly its death claims are always 
paid—how its agents have rendered every assist- 
ance to the beneficiaries—how the settlements are 
approved and checks mailed within thirty minutes 
after receipt of proofs—often delivered before the 
funeral. 


The name of the Peoria Life suggests to the public 
the unusually liberal policies and benefit it pro- 
vides. It reminds them of its Free Annual Health 
Examination. They think of its friendly, helpful 
attitude,—its Policyholders’ Bulletins and ‘‘Policy- 
holders’ Month.” 


Every transaction deepens the impression that the 
Peoria Life is consistently giving life insurance 
service that is out of the ordinary. Such a 
favorable reputation for conscientious “Service 
to Policyholders” is one of the big assets of the 
Peoria Life agent. 


PEORIA LIFE INSURANCE COMPANY 
PEORIA, ILLINOIS 
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Walter H. Bennett Discusses Single Interest Policy 


ECOG a speech before the Fire Insurance Club of 
R Cleveland, delivered Saturday evening, 
March 13, Walter H. Bennett, secretary and 
counsel of the National Association of In- 
surance Agents, discussed the single interest 
policy as a possible solution of the wholesale 
automobile insurance problem. Extracts 

from his speech follow: 

It is evident that the best minds in the business are keenly 
alive to the fact that wholesale insurance plans and their re- 
sults have imposed difficulties upon insurance. One ray of 
light comes with the story appearing within the month that a 
group of companies is considering a proposal whereby auto- 
mobile finance companies may be provided with a single in- 
terest policy covering the interest of the finance companies 
apart from the interest of the retail purchaser of a car. The 
policy would be in the nature of an excess cover or ultimate 
loss policy such as is now being used by some finance com- 


panies for collision insurance, 


SOLUTION BEING SouGHT 

A move toward a solution is the proposed work of a com- 
mittee of nine which is in process of appointment to consider 
the entire question of automobile insurance. It is to consist 
of three representatives from the casualty companies, three 
from the fire companies, and three agents. This committee 
is brought into existence as the result of a conference called 
last January by Past President Moffatt of the National Asso- 
ciation with a number of prominent fire and casualty company 
executives and bureau and association managers. 

Under the proposed single interest policy the retail pur- 
chaser would be required to obtain his insurance from a local 
agent at regular rates in any company, covering the full pur- 
chase price of the car and written jointly in the name of the 
purchaser and the finance company, with loss payable as their 
respective interests might appear. 


This single interest policy would not appear to create double 
insurance but would act as excess cover and be used only in 
case the purchaser was insolvent and the finance company was 
unable to collect under the owner’s individual policy. It is 
said, and it seems reasonable to believe, that the finance com- 
panies would urge or make sure that the purchaser of a car 
procured insurance immediately. This for the reason that the 
charge to the finance companies for the single interest policy 
would be based largely on the experience an insurance com- 
pany had with the excess cover. 


Invasion Is UNETHICAL 

The invasion of the finance company is the point about which 
the proposal would seem entirely to revolve. Let it be remem- 
bered that a finance company has no interest whatever in in- 
surance on automobiles, even though it finances them, when it 
becomes certain that any unpaid balances are secured. Any 
invasion of the business of insurance by finance companies is 
unethical and illegitimate. Opinion in practically all quarters 
is quite free that the finance companies when they meddle with 
insurance have only self-interest at heart; that is, no regard 
for the welfare of the buyers who make their existence pos- 
sible. Some go so far as to say that many finance companies 
now find their only profits in automobile insurance premiums; 
others say that this insurance business is so profitable in 
bonuses and commissions that finance companies would not 
think of giving it up. 

In this as in every other question of insurance practice the 
National Association of Insurance Agents considers first the 
the query: Does it serve the public interest? Finance Som- 
panies have been organized for a very definite purpose to pro- 
vide finance service to people who buy automobiles on the time- 
payment plan. Beyond seeing that their interest is protected 
by fire and theft automobile insurance finance companies have 
no legitimate function in relation to insurance. The public 
inetrest dictates this principle. 
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Karthquake Hazards and Insurance 


V. CALIFORNIA 
By FREDERICK L. HorFMAN, LL.D. 


Consulting Statistician, The Prudential Insurance Company of America 


first great disaster of its kind in this country to direct public 

attention to the importance of practical questions arising out 
of seismic disturbances. The facts regarding this disaster are so 
well known that they need not be enlarged upon. The approximate 
loss in life was about 500, while the property loss was not less 
than one billion dollars.* As the result of the earthquake, 
enormous damage was done by fire, which complicated considerably 
the ultimate settlement of claims. Nothing could better illustrate 
the indifference of many insurance companies, up to this time, to a 
risk which had been locally recognized practically from the settle- 
ment of the Western Coast. During more recent years it has been 
stated that there have been 89 earthquakes a year in California dur- 
ing the period 1915-1918. For this period 357 earthquakes have been 
classified by months of occurrence, showing an extraordinary concen- 
tration upon the month of January, which is represented by 13.5 
per cent of the shock during the entire period. The details of this 
experience are given in the table below: 


T HE San Francisco earthquake cf April 18, 1906, was the 


EarRTHQUAKES IN CALIFORNIA—1915-1918 
1915 1916 1917 1918 1915 1916 1917 1918 


January ...... 8 4 3 2 WW cdnkcwwas 8 6° 48 12 
February ..... 5 5 4 3 August ....... 3 (412 Oo: 78: 
MOIR 255.2 7 2 7 0 September .... 4 8 6 4 
RINT orice 5 13 1 7 24 October ...... 10 6 7 3 
ee 9 6. 2 November .... 4 6 5 5 
BREE iisicieiarsi 8 4 29 13 December .... 4 6 2 3 
Mots... 50 2 62 64 Totals. 2042 33 44 47 «35 


In commenting upon recent California earthquakes, Dr. Andrew 
H. Palmer of the U. S. Weather Bureau, in the Scientific Monthly 
of June, 1920, observes that “‘it is readily apparent from the table 
that earthquakes are more frequent in California during the dry 
summer season than during the wet winter season. The total number 
does not seem to vary very greatly from year to year, the average 
being about 89 shocks per annum. During every month of these four 
years at least one earthquake was felt somewhere in the State. It has 
long been recognized that earthquakes are more frequent at night 
than during the day time, and the records of the past four years 
are no exception to the general rule. A study of 1405 Californian 
earthquakes which occurred from 1769 to 1915, inclusive, showed 
that on the average there are two maximum and two minimum hours 
of occurrence. The extreme maximum occurs at 11 P.M. and the 
extreme minimum at 5 P.M. A secondary maximum occurs at 5 
A.M. and the secondary minimum at | A.M. The double periodi- 
city in the diurnal curve reminds one of the diurnal curves of baro- 
metric pressure and of the tides of the ocean.” 

These observations should have practical value in any method of 
public instruction regarding earthquake dangers in the areas affected. 
Estimates have been made of the intensity of different seismic move- 
ments, but in the nature of the problem most of the estimates are 
matters of conjecture. The scale of intensity which is adopted for 
this purpose has been given in a previous discussion. According to 





* The correct loss in life and property is not a matter of record and practi- 
cally unascertainable. 


Palmer ‘‘about 80 per cent of the earthquakes in California during 


the four years, ending with 1918, were so slight that they were fel 
at one station only.”’ Classified according to intensity, the Califor. 
nia earthquakes of this period, so far as intensity estimates are avail. 


able, rank as follows: 


INTENSITY OF CALIFORNIA EARTHQUAKES—1915-1918 








II II IV V VI VH Vit I< X 

Number ..... 111 97 W2 128 27 9 16 8 y2 
Per Cent .... 17 29 26 19 4 | 2 | Less than | 
Wiis co ccduoed care aaa ae 670—O™ 


As has also previously been pointed out, shocks below an inten- 
sity of V are generally negligible. This would, therefore, indicate 
that the risk of major damage is relatively less in proportion to the 
total number of shocks than is generally assumed. But much more 
material is required before definite conclusions would be advisable, 
or, in other words, according to Palmer, of the shocks reported 
during the four years under observation 76 per cent consisted of but 
one sensible shock, 17 per cent of two shocks, 5 per cent of three 
shocks, | per cent of four shocks, and less than | per cent of five 
shocks or more. 

Of equal, if not greater, importance is the duration of earthquakes, 
which may range from a fraction of a second to more than a minute, 
The Table following will show distribution of shocks according to 
duration as observed in the California experience: 


EARTHQUAKE SHOCKS IN CALIFORNIA ACCORDING TO SECONDS OF DuRraTION 
Over 
Total lorLess 2 3 4 £5 6-10 11-20 21-30 31-40 40 


Number .... 430 77 56' 39 “27 53 367 44 29 8 ~~ «30 
Per Cent.... 18 Is 9 6 12 To 10 i 7 





This tabulation reveals the fact that there were 30 shocks, or 
7 per cent of the whole, that were over 40 seconds in duration. 

In conclusion, I may quote from the paper by Dr. Palmer which 
suggests the statement that “earthquake insurance is in growing de- 
mand.”’ However, owing to the absence of trustworthy statistics in 
the past, rates have been more or less arbitrary and most of them 
have had no scientific basis. In a few years, however, it is hoped 
that more reliable data will be available from which to compute 
rates. The problem, however, is much more complicated than is 
indicated. Even the most complete statistics recording past obser- 
vations to the extent of damage done cannot but prove inconclusive 
in view of the theoretical possibility of infinitely greater damage due 
to peculiar geological conditions and tectonic forces that have as 
yet been revealed during the historical periods of the countries settle- 
ment. This question, however, will receive more extended consider- 
ation in a subsequent discussion. 

A careful examination of the great catalogue of the Pacific Coast 
earthquakes by Holden does not seem to indicate that seismic shocks 
are becoming more common than formerly, regardless of an increas 
ing settlement of the area, which will result in more accurate re 
Holden quotes a statement by the U. S. Surveyor-General 

(Continued on page 29) 
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INSURING NATIONAL BANK 
OFFICIALS 

HE ruling of the Comptroller of the 

Currency, in denying National Banks 
the power to insure the lives of their offi- 
cers in favor of the corporation, does not 
seem to be founded upon a real under- 
standing of the aims and benefits of life 
insurance. The Comptroller’s action pre- 
vents National Banks from making use 
of a safeguard that common sense and 
experience have shown to be based on a 
fundamentally sound business principle. 
That principle is that losses shall be 
avoided and that provision shall be made 
to prevent their occurrence. 

The United States Supreme Court, in 
an opinion on the ruling, held that the 
tenure of a bank office was too uncertain to 
actually repose an insurable interest in 
the bank. The mere fact that a bank offi- 
cer may hold his post for a long or a 
short period does not seem, of itself, to 
be a sufficient criterion for denying the 
bank an insurable interest in his life. If 
refusal of insurable interest were based 
simply upon tenure of office, it might 
very well be argued that commercial cor- 
poration or partnership life insurance 
should not be permitted. Surely it is easy 
to suppose a case where a national bank 
would appear to have an insurable in- 
terest in the life of an officer. It prob- 
ably would also be easy to find an actual 
instance where this was so. If, then, a 
single example exists where the bank 
Properly has an insurable interest in an 
officer, that interest being based on com- 
mon sense perhaps rather than on legal 


definition, why should that interest not 
be protected ? 

Should a bank officer, after serving 
for a time, be found incompetent, the life 
insurance taken out on him would natur- 
ally cease because the bank’s insurable in- 
terest in that man would be terminated. 
It is against reason to suppose that a 
bank would continue an undesirable offi- 
cer in his post merely because it had in- 
sured him. Furthermore, it is not likely 
that an incompetent official would be per- 
mitted to remain on a bank’s official staff, 
regardless of whether he was insured in 
the bank’s favor or not. It certainly ap- 
pears that the life of an honest, compe- 
tent bank official, whether his tenure of 
office is curtailed or extended, is worth 
something to his bank and therefore con- 
stitutes an insurable interest. The bank 
would undoubtedly lose, to a greater or 
less extent, if the official died while in 
office; just as a business corporation 
would suffer by the death of a vice-presi- 
dent or other officer. 

The ruling of the Comptroller of the 
Currency seems actually to militate 
against the value of life itisurance as a 
means of replacing life values. Once per- 
mit that idea to gain general credence and 
the whole structure of life insurance will 
be endangered. 





REMEDIES SUGGESTED FOR BAIL 
BOND DIFFICULTIES 

HE March number of the Casualty 

& Surety Monthly Bulletin of The 
Insurance Year Book, issued on Monday 
of this week by the Research Bureau 
of Insurance of The Spectator Company 
contains an article entitled “Bail Bonds 
—Where the Companies Stand.” The 
article presents the views of fifteen surety 
companies on the writing of bail bonds 
for those charged with crime and says 
that “The reform of the bail bond sys- 
tem depends to a great extent on the fu- 
ture creation of a Central Bureau of 
Criminal Record. The establishment of 
such a bureau would effect a centraliza- 
tion of crime statistics and would hold 
the key to the past criminal record of 
any man arrested.” The opinions of the 
surety companies were obtained by THE 
SPECTATOR representative especially for 
article referred to. 

As a means of eradicating the evils in 
the bail business, the article suggests 
that the surety companies abolish discre- 
tionary court agents and issue bonds 
through home-office underwriters work- 


5 


ing at branch offices near the courts. In 
view of the prevalent agitation on the 
part of New York Police Commissioner 
McLaughlin, Chief Magistrate McAdoo 
and others, the summarization of meth- 
ods for remedying the situation, made by 
the article in the Casualty & Surety 
Monthly Bulletin, should interest not only 
insurance men, but public officials. This 
summarization is presented by the Bul- 
letin as follows: 

In conclusion, then, the suppression of crime, 
so far as it involves a reform of the bail bond 
system, depends upon the creation of a Central 
Bureau of Criminal Record, legislation pro- 
hiting bail in certain specific cases, and the 
abolition by the surety companies of discretion- 
ary court agents. 





Albany Legislation 

Axrany, N. Y., March 17.—Fair progress is 
now being made by the legislature in advanc- 
ing pending insurance bills. A few of the 
scores of workmen’s compensation law amend- 
ments have been reported out of committee, 
but the majority of such bills awaiting con- 
sideration will be allowed to die. 

Assemblyman Conroy’s bill, amending sec- 
tion I0I-a, insurance law, by authorizing group 
life insurance for naval militia units, has 
passed the Senate. 

These insurance law amendments of Sen- 
ator Bouton have been advanced to third read- 
ing by the Senate: 

Amending section 7, by providing that the 
expense of examinations of any insurer, or 
association, society, pension fund, retirement 
svstem or order, shall be paid by such organ- 
ization, fund or system, unless remitted by the 
Superintendent of Insurance. 

Amending sections 149, 149-a and 149-c 
relative to the premium or assessment tax paid 
by mutual fire insurance companies or associa- 
tions authorized to do business in this State. 

Amending section 344, by requiring mutual 
automobile casualty insurance corporations to 
maintain a contingent reserve or guaranty fund 
of at least $50,000. 

These additional bills have been introduced: 

Assemblyman Doyle, amending section 132, 
workmen’s compensation law, by authorizing 
injured employees to employ physicians and 
surgeons at their employers’ expense. 

Senator Straus, amending section two-eighty- 
two, every motor 
vehicle owner to file with application for regis- 
tration, a policy of New York Motor Vehicle 
Owners Mutual Compensation Association. 

Senate reorganization committee, addine 
article eighteen, State department’s law, by 
providing for an insurance department headed 
by the insurance superintendent. 

Assemblyman Reilly, amending section two 
eighty-two-b, highway law, by »ncreasing from 
$2500 to $5000 the amount of surety bond or 
insurance policy from owners of motor vehicles 
engaged in transporting passengers for hire— 
such bond or policy te be approved by the in- 
surance superintendent. 


highway law, requiring 
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Missouri State Life Enters 
Second “Uhird of a Century” 


=XHE Missouri State Life Insurance Com- 
| pany is just entering its 54th year—hegin- 
ey) it ning its second third of a century—with a 
= volume of insurance in force in excess of 
$587 ,000,000. 





Seventeen years ago, at the half-way mark of its first 
third of a century, the Company had a little over. 
twenty and a half million of insurance in force. Ten 
years ago it had just gone over the hundred million 

A Multiple Line Company mark. Today, with $587,586,508 in force, it ranks 
as the second largest Life Insurance Company west 
of the Mississippi River. 


The Company operates in thirty-nine States, the 
District of Columbia and the Territory of Hawaii. 


The Missouri State Life offers unexcelled protection 
and prompt service in Life, surplus and substanuard; 
Accident, Health and Income Accident; Group Life 
and Group Sickness—a multiple line with which to 
meet the needs of every prospect. 


Business handled either on contract or one-case 
agreement. 


Prompt action and liberal underwriting rules our 
policy. 


A Great Company to Grow With 





MISSOURI STATE LIFE INSURANCE CO. 


HOME OFFICE, SAINT LOUIS M. E. SINGLETON, President 


LIFE :-: ACCIDENT :-: HEALTH :-: GROUP 
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INTER-SOUTHERN 
DIFFICULTIES 





Internal Troubles Develop at 
Directors’ Meeting 





STILL OUTSTANDING 


IMPAIRMENT 


Efforts to Arrange Give Or Take Price for 
Control Unsuccessful—Annual Report 
Not Signed by Actuary 
LovisvILLE, Ky., March 13.—To-day marked 
the close of one of the 
the Inter-Southern 
Developments of 


weeks in 
Life Insur- 
sensational 


most hectic 
the history of 
ance Company. 
nature were frequent and as a result the of- 
ficial family of the company is in an upheaval. 


Among the more sensational developments 
were ! 

First—A clash between the two factions 
headed by James R. Duffin, president of the 


company, and Judge Robert Worth Bingham, 
publisher of the Courier Journal, at the special 
meeting of the board of directors held in the 
company offices Wednesday. 

Second—Demand by Kentucky State Insur- 
ance Commissioner Shelton M. Saufley that 
immediate steps be taken to remove the impair- 
ment in the assets of the company, listed in 
the official audit of Ernst & Ernst at $703,347. 

Third—Emphatic refusal by Burton Van- 


Dyke, actuary of the company, and C. B. 
Nordeman, secretary, to sign the annual re- 
port because of alleged “untruths” in certain 


figures and because they allege it did not 
truly represent the conditwn of the company. 
Fourth—Direct charges Mr. VanDyke 
that Mr. Duffin had cost the company much 
money through his mismanagement of affairs. 
Fifth—Appointment of a committee. com- 
posed of three members of each faction. to 


agree on a 


by 


“sive or take” price for the con- 
trolling interest in the company. 

The meeting Wednesday was one of the 
longest ever experienced by the board of di- 
rectors during the reign of President Duffin. 
Charges and counter charges came tast and 
luriously and could be heard on manv of the 


lower floors. 


The hoard meeting lasted from 3 o'clock 
t 
in the afternoon until TI o'clock at night, with 


a short recess for dinner. Verbal fireworks 


were in evidence at both a fternoon and night 

sessions and the condition remained the same 
t the time of adjournment. 

pnw dad 

diate action be 

pairment 


Saufley’s demand that imme- 
taken in the 


the form of a 


regard to im- 


it was made in letter 
to President Duffin. Mr. Saufley read the let- 
t after he learned that it had not been com- 
municated to the directors as per his request 
tag to authoritative reports, id 
lat the Commissioner 
Posit of $504,000. 
Mr. V 


ter 


it was said 
demanded a cash de- 
anDyke explained his refusal to sign 
a report in a letter to the board. The 

s the cause of 
the forces of the 
While it was | 


much agitation and 
factions ciashed repeatedly 


eing read. In the letter, the act- 


R. Duffin and 


indebted to 


that James his 
Duffin, the 
large sums and the company held 
many of which were worthless, 
Duffin was in- 
ad- 


uary charged 


brother, Owen were 
company 
investments, 
in concerns in which James R. 
terested either as a stockholaer or as legal 
visor. 

Previous to the meeting, Mr. VanDyke had 
letter to the 


requesting that he desired the opportunity 


sent a each member of board 
for 
a personal presentation of matters at the ses- 

This was objected to by President Duf- 
but 


Commissioner 


sion. 
fin he later waived his objection when 
Saufley requested that the act- 
uary be allowed to attend the meeting. 

When made the statement that 
the of the company had 

Mr. Duffin, the latter coun 
statement that Mr. VanDyke, 
in presenting certain figures, was dealing only 
Mr. Duffin, acting 
became so enraged that it became neces- 
to restrain him. He 
agitated that he vacated 
Elwood Hamilton, his personal 


the 


the actuary 


affairs been grossly 
mismanaged by 
tered with a 


in half truths. as chair- 
man, 
sary for his friends 
became so 
and 


presided at the remainder of 


finally 
the chair 
attorney, 
meeting. 

The committee, appointed to agree on a give 
or take price for the controlling interest of 
the company, reported at the night 
that it had been unable to reach an agreement. 
The hone of contention seems to be an item of 
so-called securities. The Duffin 
refused to sell its stock unless 
are also bought by the pur- 
chasers at the market price. 

The committee is expected to meet again 
sometime this week. The Bingham faction is 
Attilla Cox and Lee Miles of 
Louisville and Clark Patterson of Mt. Ster- 
ling. The Dwffin group is represented by 
Tudge J. A. Donaldson of Carrollton, 
W. FE. Massey of Louisville and George 
mers of Wichita Falls, Tex. All of the 
are directors in the company. 


session 


for 
has 


$187,000 
faction 


these securities 


represented by 


Ky., 
Sum- 
com- 
mittee men 
W. F. chairman of the 
holders’ protective committee, which represents 
the Bingham faction, the 
local press charged that President Duffin and 
Dinwiddie Lampton, one of the directors, have 
made numerous trips to other cities to dispose 
of the company. The 
deals have failed to materialize, he added, be- 
of the Duffin 
worth of so-called 


3radshaw, stock- 


in a statement to 


of the controlling stock 


persistency 
$187,000 
existence ot 


the 
the 

“The 
Bradshaw 
sale of these 


cause of group 
to include 
the 


securities. com- 


Mr. 


ittempted 


very 


pany,” said, “is threatened by 


the so-called securi- 
ties. 

Mr. also for the first time ex- 
plained the purpose of the committee. “At 


the time the protective committee was formed,” 


Bradshaw 


he said, “it was the specific understanding with 
Mr. Duffin and other stockholders interested 
in the safe management of the company and 
the formation of the pool that the committee 
was formed for the single purpose of protect- 
ing the company, the stockholders and the pol- 
icyholders and with no conditions of promises 
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OMAHA COMPANIES 
MERGE 


Union Reserve and Northwestern 
Life United 


G. STORZ IS PRESIDENT 
Company Secures Larger Quarters—Name 
of Northwestern Life Retained 
Omaunwa, Nen., March 15.—The Northwest- 
ern Life Insurance Company, of Omaha, and 
the Union Insurance Company, 
of Omaha, the 
Insurance 
approxi- 
insurance 


Reserve Life 


have been retaining 
the 
The Union 


doliars of 


merged, 
Life 
had 
life 
force under 
million 
approxi- 


name of Northwestern 
Company. 
mately one 
in force and the total insurance in 
the merger is approximately 
dollars. The combined assets 
mately one million dollars. 
The officers of the old Union Reserve be- 
came the officers of the Northwestern Life 
Insurance Company under the merger and the 
officers of the old North Western 
tired from activity in the business. 
ficers of the company now are: G. 
president; R. H. Storz, vice-president 
treasurer, and Charles E. Ward, vice-presi- 
dent and secretary. The company immediately 
moved from its old location in the Baird build- 
ing to 418 South Eighteenth street, where mod- 
ern and spacious offices have been provided. 


Reserve 
million 


eleven 
total 


have re- 

The of- 
Storz, 
and 








management. 
Mr. Duffin 


che 
informed by 
resign at time when re- 
committee and the committee 
was free at all times to vote its judgment on 
all questions. When the committee in Janu- 
ary requested his resignation Mr. Duffin re- 
fused to keep his promise and resign. 

“Tt is the deliberate judgment of the com- 
mittee,’ Mr. Bradshaw continued, “that the 
welfare of the company depends on the retire- 
ment of Mr. Duffin and he has positively re- 
fused to resign unless his stock is bought at 
the full market value plus the $187,000.” 

It was said that if the factions can agree 
on a price for the stock, the side getting con- 
the impair- 


whatever with 
The committee 
that he would 
quested by the 


respect to 
was 
any 


immediately make good 
ment. The _ belief expressed, 
that the leaders of the two factions are further 
apart now that at any time since Mr. Bingham ° 
became a stockholder, and that Mr. Duffin will 
never permit him, 1f such is possible, to gain 
control of the company. 

One plan for removing the impairment was 
suggested at the meeting by Massie Wilson of 
St. Louis, president of the Interna- 
tional Life but it 
said the plan did not meet the approval of 
Saufley. Mr. Wilson 
to Louisville by Mr. Duffin to 
in removing the impairment. He 


trol will 


was however, 


former 


Insurance Company, was 


Commissioner was 
brought aid, 
if possible, 
suggested that the directors reduce the capital 
stock of the company from $750,000 to $200,- 
000 and then put approximately $125,000 in 


the company, which would leave the company 
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42. .® Life Insurance (@mpany 








You plant your premi- 
ums in your local bank 
and cultivate your com- 
munity with our local 
investments. These 
make the harvest sure. 


Write us about our - 
co-operative plan. 











H. K. Lindsley 
PRESIDENT 


J.H. Stewart Frank B. Jacobshagen 
VICE PRESIDENT SECRETARY 


WICHITA, KANSAS 

















Real General Agency Contracts Direct 


with the 


Philadelphia Life Insurance Company 


The COMPANY 

Pays dividends at end of first year on 
participating policies. 

Issues non-participating policies. 
Issues insurance on children one day old 
and up. 
Issues 
as men. 
Pays 424 interest on policy proceeds 
left with the Company. 

Gives a General Agency Contract with 
excellent first year and renewal com- 
missions. 

Sees that the Sub-agent is fully 
protected. 

Co-operates completely with the field 
force. 

We have General Agency openings through- 
out states in which we are licensed. 
Write us at Home Office and our Super- 
visor for your State will get in touch 
with you. 


insurance on women at same rates 


Agency Department, D. 


PHILADELPHIA LIFE INSURANCE CoO., 
111 N. Broad St., Philadelphia, Pa. 











The Royal Union Life 


Insurance Company 


Des Moines, Iowa 


STRONG AND PROGRESSIVE 


PAID TO POLICYHOLDERS— 
Over $21,000,000.00 


INSURANCE IN FORCE— 
Over $138,000,000.00 


A. C. Tucker, President 


C. Costello, Secretary Wm. Koch, Vice-Pres. 
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with a genuine surplus of between $100,000 
and $200,000. ; 

Although Commissioner Saufley set no time 
limit for the directors to remove the impair- 
ment, so far as could be learned, it is under- 
stood he made it plain his patience is about 
exhausted and that quick and definite action 
must follow. He told the directors, it was 
said, that he had played fair and square with 
both factions in’ an effort to protect the stock- 
holders and policyholders but that conditions 
now had reached the point where it was up 
to him to perform without further quibbling. 

At one stage of the proceeding an effort was 
made to call a stockholders’ meeting for the 
purpose of electing twelve additional directors, 
bringing the number of thirty-six as called for 
by the charter. President Duffin held this mo- 
tion, made by Edward H. Hilliard, out of 
order, on the ground that the meeting had 
been called to consider one specific matter and 
that the directors were without authority to 
transact any other business. He was sustained 
in the ruling by a majority of the directors, 
even the anti-Duffin faction voting with him 
because of the legal aspect of the question. 

It also developed at the meeting that since 
the stockholders’ meeting in January, when 
eleven new directors were added to the board, 
President Duffin has challenged the right of 
three of them to participate in meetings. In 
fact, he challenged the right of four to act as 
directors. One of these, John E. Huhn, vice- 
president of the Liberty Insurance Bank, Louis- 
ville, has since resigned from the board. 


The others challenged are: J. F. Taylor, 
Winchester; Judge I. H. Thurman, Spring- 
field, Ky., and Paul Semonin of Louisville, 
all of whom were elected to the board by the 
stock held by the stockholders’ protective 
committee. It is charged by Duffin that at 
the time these men were elected they were 
not actual stockholders, in that the books of 
the company were closed three days in ad- 
vance of the stockholders’ meeting, as provided 
by the by-laws, and that, although they had 
agreed to and had signed applications for the 
purchase of stock, certificates to that effect 
had not been issued. 


The directors met again Thursday after- 
noon. The first development was an attempt 
by the Bingham faction to institute an in- 
vestigation to determine the fitness of James 
R. Duffin to remain as president. The plan 
was defeated when Elwood Hamilton, presid- 
ing as chairman, ruled that the motion was 
out of order because the meeting had been 
called for a special purpose. The suggestion, 
made in the form of a motion by E. H. 
Hilliard, is said to have thrown the meeting 
into confusion and members of both factions 
were on their feet at once clamoring for recog- 
nition of the chair. 

For the first time since the adoption of the 
report of Ernst & Ernst by the insurance de- 
partment as the official audit of the company, 
directors of the company at the Thursday 
meeting admitted that an impairment exists 
and that it is up to them to remove it. 


This admission by Mr. Duffin’s enemies was 
made when a committee was appointed, on 
motion of Mr. Hilliard, anti-Duffin member 
of the board, to “devise ways and plans to 
meet the requirements of the Insurance Com- 
missioner.” Mr. Saufley has made several de- 
mands that the impairment be removed, but 
it was not until the Wednesday meeting that 
the two factions acquiesced in the demand for 
immediate action. 

The committee to devise a plan to meet the 
requirements of Commissioner Saufley as well 
as the Commissioners of other States in which 
the company does business is composed of 
President Duffin, W. W. Moore, vice-presi- 
dent, and Earl S. Gwin, representing Mr. 
Duffin, E. H. Hilliard, I. H. Thurman and 
Attilla ‘Cox, representing the Bingham fac- 
tion. Ernest Woodward. one of the attorneys 
for the company, was named as legal adviser 
of the special committee, though he will have 
no vote as to the plan to be recommended. 
The committee was instructed} to have its rec- 
ommendations ready to submit to the directors 
next Wednesday and a call for a meeting of 
the board for 2 o’clock that afternoon was is- 
sued immediately after it was appointed. 

It was said that Commissioner Saufley told 
the directors at the Wednesday meeting that 
unless the impairment is removed immediately, 
not only to his own satisfaction but to the 
satisfaction of other Commissioners as well, 

would be up to him to take action to save 
the company and preserve its assets for the 
stockholders and_ policyholders. 

Another committee was appointed and au- 
thorized to investigate the purchase and opera- 
tion of the Anthony farm in Florida and the 
farm in Arkansas, both of which 
are said to have been losing ventures. The 


Reedville 


purchase of other doubtful assets also will be 
investigated by the committee, including the 
charge that the second mortgages on some of 
the assets were given priority over the first 
mortgages. 


PRESBYTERIAN MINISTERS FUND 
An Insurance Institution That Is Older 
Than the Republic 
This year the celebration by the nation of 
its sesqui-centennial serves to emphasize the 
fact that when this republic was born, the 
Presbyterian Ministers Fund of Philadelphia 
was in its seventeenth year of active business, 
and that it is now in its 167th year. Having 
been organized in 1759, the Presbyterian Min- 
isters Fund is the oldest insurance organiza- 
tion in America. For more than three decades 
this old and responsible insurance organization 
has been under the management of its present 
president and actuary, Perry S. Allen, and 
has shown steady progress under his adminis- 
tration. Last year was no exception to the 
rule, the Fund having increased its assets by 
nearly $900,000, and having augmented its 
premium income by over $300,000. Its total 
payments to policyholders last year tncreased 
more than $300,000 over those of the previous 
year, such payments including dividends of 


9 


$505,645—an increase of over $118,000 over 
those paid in 1924. All of the Fund’s business 
is, and always has been, written’ upon the mu- 
tual participating plan. The mortality experi- 
ence was very favorable in 1925, having been 
but 44 per cent of that expected, according to 
the mortality. table. 

The premium income of the Presbyterian 
Ministers Fund in 1925 was $2,378,208, and the 
total income was $2,982,128, this latter sum 
representing an increase of over $255,000. 
The payments to policyholders 
$1,954,733 (including $505,645 of dividends), 
and the income exceeded the disbursements by 
nearly $800,000. The admitted assets at the 
end of 1925 were $15,322,080—a larger sum 


aggregated 


than ever before reported in the long and hon- 
orable history of the Fund, and about $880,000 
more tiian a year earlier. The unassigned funds 
amounted to $7,145,149, after the apportionment 
of the sum of $534,440 of dividends payable 
during 1926 to holders of annual dividend poli- 
cies and taxes, etc. The chief liability reported 
is the policy reserve of $13,487,505, and reserves 
The Fund 
closed the year 1025 with $46,522,085 of insur- 
$2,680,544), 


are provided for all known liabilities. 


ance in force (an increase of 
which sum was represented by 20,981 policies, 
yielding an average of $2217 per policy. These 
figures tell their own story of the widespread 
usefulness of the Presbyterian Ministers Fund 
in its particular field of operations. It has 
always specialized in providing insurance for 
the families of ministers of evangelical de- 
nominations. The Fund does not employ 
agents but gathers its new members entirely 
by correspondence, President Allen having 
successfully carried on and built up the Fund’s 
business along these thirty 
years, the membership having steadily increased 


during that period. The resources of the Fund, 


lines for over 


now greater than ever before, include among 
other items, real estate valued at $447,176; 
mortgage loans amounting to $219,710; col- 
lateral to the amount of $3,245,923; 
bonds and stocks carried at $10,574,022: cash, 
$83,486; premiums outstanding, $630,873, and 
interest accrued, $147,802. 

Under the continued guidance of President 
Allen, there is every reason to believe that the 
Presbyterian Ministers Fund will further ex- 
pand its scope of service from year to year, 
and will aid in an ever increasing degree in 
the protection of ministers and their families. 
It is confidently anticipated that the manage- 
ment will carry forward into the future the 
activities of the Fund along the safe and 
profitable plan which has yielded such excel- 
lent results in the past for its policyholders. 


loans 


Death of Charles E. Miller 

Des Mornes, Ia., March 13.—Charles E. 
Miller, general agent here for the Pacific Mu- 
tual Life Insurance Company of Los Angeles, 
Cal., died Wednesday morning at St. Mary's 
Hospital at Rochester, Minn. 

Mr. Miller was born in Huntington, Ind., 
June 6, 1870. He came to this city in 1900 
as superintendent for the Prudential. 
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An Unusual Opportunity 


An Eastern mutual life insurance company 
inserts this advertisement in an effort to 
establish contact with a man capable of 
acting as their General Agent or Agency 
Manager in 


PITTSBURGH, PA. 


and surrounding territory, where they have 
no active agency at present. 


This offer is unusua] because of (1) the 
company, (2) the liberality of the contract 
they are willing to give the right man, and 
(3) the keen desire of the Home Office 
Officials to have the appointee succeed. 


If you are interested in learning the 
details of this interesting general 
agency vacancy, write—in confidence— 


Address ‘‘Butler’’, care of THE SPECTATOR 

















GLOBE MUTUAL 
LIFE INSURANCE CO. 


ASSETS - - - $1,500,000.00 


“CLAIMS PAID ON SIGHT” 
Paid to policyholders over $1,050,000.00 


The highest grade of service to policyholders 
and representatives. 





IT IS THE LAST WORD IN 


SERVICE 


Pose Barry Dietz, 
President 











T. F. Barry, 
Founder 


The GLOBE weekly news mailed to you 
every week by request without charge. 


Home Offices: 


431 S. Dearborn St. Phone Harrison 1998 


CHICAGO 























ILLUSTRATE YOUR ARGUMENTS 
FOR LIFE INSURANCE! 





When you want to pave the way to a successfy] 
canvass; 


When, at first, you cannot reach a_ prospect 
personally ; 


When you find it hard to concentrate his attention; 


When your arguments must be followed up 
forcefully ; 


Then— 


USE THESE NEW LEAFLETS! 


Confidential Notes 

The Gateway to Contentment 

A Look Into Their Future 

To Fit Every Man and Every Pocketbook 
Give This Man Your Confidence 


Appropriate drawings and persuasive text matter 
make these folders bring the real message of life 
insurance home to each man and woman. Prices 


AEC 
Sample copy, 10c; 50 copies, $2.75; 100 copies, 
$5; 500 copies, $20; 1000 copies, $35; 5000 
copies, $140. 


Send for a sample set of these leaflets, 50c. 


You Should Also Use 
THE THREE BEST SELLERS IN LIFE INSURANCE! 


I. Taking His Place 
II. Anticipation 
III. Guaranteeing His Education 


These form a group of graphic folders that emphasize the 
main services performed by life indemnity, and cover Life 
Insurance in General, Long Term Endowments and 
Monthly Income, and Children’s Educational Endowments. 
Prices are: 

Sample copy, 10c; 50 copies, $2.50; 

100 copies, $4.50; 500 copies, $18; 

1000 copies, $30; 5000 copies, $120. 
These three leaflets sold together at reduced rates, prices quoted on 
application. 


SECURE NOW, BUT—HOW ABOUT THE FUTURE? 


This is the title of a pictorial folder that does not mention 
life insurance but presents a picture and points a moral 
that convinces the reader of the need for adequate protec- 
tion. This leaflet, like two or three others above mentioned, 
has a special die-cut cover and, when opened, tells the entire 
story in a few words. Prices are at the rate of $35 per 
thousand copies. See quotations in various quantities above. 
Send 90c for sample copies of the nine new leaflets mentioned in this 
advertisement. 


THE SPECTATOR COMPANY 


INSURANCE BUILDING 135 WILLIAM STREET 
CHICAGO NEW YORK 
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ROGERS CALDWELL A DIRECTOR OF 
MISSOURI STATE LIFE 


Four Other Prominent Nashville Business 
Men Added to Board 


St. Louis, March Caldwell, 
president of Caldwell & Company, investment 
bankers of Nashville, Tenn., who recently en- 
tered into a contract to purchase control of 
the Missouri State Life Insurance Company 
for $14,000,000, was elected a member of the 
hoard of directors of that company at a meet- 
ing held at the home offices, St. Louis, Mo., on 
March 10. 


15.—Rogers 


Four other prominent business men of the 
South were also accorded places on the Mis- 
souri board. They are Paul M. Davis, vice- 
president of the ,American National Bank 
Nashville. and chairman of the board of di- 
rectors of the Central Railroad; 
James E. Caldwell, president of the Fourth 
and First National Bank, Nashville, and chair- 
man of the board of directors of the Cumber- 
land Telegraph & Telephone Company; White- 
ford R. Cole, president of the Nashville, Chatta- 
& St. Louis Railway Company, and 
president of the Board of Trustees of Nashville 
University. Nashville, and W. S. Branford, 
capitalist and director of the Fourth and First 
National Bank of Nashville. 


Tennessee 


nooga 


Hillsman Taylor, who recently was elected 
vice-president of the Missouri State Life, is 
also. a member of the board. 

Former directors who hold over following 
the reorganization of the board are: 

M. E. Singleton, president; Frank O. Watts, 
president of the First National Bank in St. 
Louis: J. Sheppard Smith, president of the Mis- 
sissippi Valley. Trust Company. St. Louis; L. 
W. Baldwin, president of the Missouri Pacific 
Railroad System, St. Louis; E. D. Nims, presi- 
dent of the Southwestern Bell Telephone Com- 
pany, St. Louis: Theobold Felss, president of 
the Felss Flour Milling Company, Cincinnati, 
0.: W. Frank Carter, member law firm Carter, 
Nortoni & Tones, St. Louis. 


John M. Stahl Made Agency Supervisor 
of Detroit Life 


President M. EF. O’Brien, of the Detroit Life 
Insurance Detroit, announces the 
appointment of John M. Stahl as agency super- 
visor for Southern Michigan, for the Detroit 
Life Insurance Company. Mr. Stahl, for many 
years was president of the Farmers Nationai 
Life Insurance Company. He contemplates an 
intensive campaign for the Detroit Life in 
Southern Michigan accordance 
with the company’s progressive development 
of home territory. 


Company, 


territory, in 


“We consider ourselves most fortunate in 
securing the services of so thoroughly trained, 
” capably efficient and so active an associate 
our Organization, as Mr. Stahl,” said Pres- 
ident O’Brien in announcing the appointment. 
“We feel sure he will fit in with our plans, 


‘and personally, I am delighted that he has 


determined to work with our corporation.” 


Control of American Old Line Life 
Changes 
Omaua, Nes., March 15.—Three prominent 
Omaha men have just purchased a large stock 
Old 
Company of Lincoln, and it is said the com- 


interest in the American Line Insurance 


will soon be moved to 
The Omaha 
heavily, is headed by H. W. Kingery, who un- 
til recently was an officer in the North Amer- 


ican Life Insurance Company, of Omaha, until 


pany headquarters 


Omaha. group, who bought in 


that companp was sold and removed to Nash- 
Tenn. The other two Fes, G. 
Kennedy, a prominent attorney, and Al W. 


ville, are: Jj. 


Gordon, formerly of the Gordon-Rainalter 
Candy Co., of Omaha. 
The American Old Line Insurance Com- 


pany has more than $15,000,000 of outstand- 


ing insurance it is announced. It has one 
thousand agents in Nebraska and surrounding 
States. 


Shows Substantial Increases in 1926 

Since introducing its new policy contracts 
and improved dividend schedule, the Columbus 
Mutual Life Insurance Company, Columbus, 
Ohio, has experienced a substantial increase in 
the writing of new business. In fact, the year 
of 1926 has started out with material increases 
in every department. During the month of 
February the sales force of the company sub- 
mitted approximately $2,500,000 in new appli- 
cations, and the production up to the tenth of 
the present month indicates that the figure will 
go in excess of $3,000,000 in March. This 
record is all the more gratifying because it 
represents direct-writing business. 

Will Offer Children’s Insurance 

INDIANAPOLIS, IND., March 13.—The Reserve 
Loan Life, of Indianapolis, announces that it 
will consider applications on the lives of chil- 
dren between the ages of eight and 1514 years. 
The policies will be issued on the company’s 





regular forms, at the rates charged for age 16. 
After May 15, 
prepared to 


1926, the company will be 
the lives of 
However, be- 
low the age of eight, insurance will be issued 
only on three forms, endowment at age 85 20- 


issue insurance on 


children from cradle age up. 


vear endowment and twenty-payment life. 
The has 
form of term policy, 


company also announced a new 
a five-year term, auto- 
convertible into a 


matically twenty-payment 


life at expiry. 


Know Yourself 

Second Vice-President Sargent of the Mu- 
tual Life says: 

Self analysis is the basis for self under- 
standing and self improvement. * * * The 
essential things for the life insurance sales- 
man are mental and spiritual, and any earnest 
worker can acquire what he needs. * * * 
No ambitious person ever stops growing men- 
tally. 

If this is sound advice—and it is—the little 
book by William Alexander, entitled The Pros- 
perous Agent, is worth its weight in gold; for 
it tells the salesman how best to develop and 
utilize his mental equipment. 


II 


DINNER OF NEWARK LIFE MEN 


Underwriters Association and Y. M. C. A. 
Graduates Hold Combined Session 


About 150 life underwriters of Newark, N. 
J., gathered at the Hotel Robert Treat on 
Tuesday evening in a combined session of the 
Life Underwriters Association of Newark and 


the class in life insurance of the Newark 
Young Men's Christian Association. Kenneth 


C. Sutphen, one of the students, organized the 
dinner and was chairman. The speakers of 
the evening were Edward Gray, vice-president 
of the Prudential Insurance Company of Amer- 
ica: Oliver Thurman, superintendent of agen- 
cies of the Mutual Benefit Life Insurance Com- 
pany, and James Elton Bragg, vice-president 
of the Manhattan Life Insurance Company. 

The guests of the association were Robert 
James Williams, who has conducted the class; 
Theodore F. Kerr, president of the Life Under- 
writers Association of Newark; Leonard H. 
Calvert, educational director of the Newark 
Y.M.C. A.; and Leslie B. McDouall, assistant 
trust officer of the Fidelity Union Trust Com- 
pany. 

Mr. Gray advised that men, to get the most 
out of life, must help: others, instead of fight- 
ing one another. He recalled conditions pre- 
vious to the formation of life underwriters 
associations and compared them to present ones, 
pointing out that everyone now realizes that 
there is room for every one. In closing he 
urged the agents to work for persistency of 
business rather than for extremes of produc- 
tion. 


12.4 Per Cent More New Life Insurance 
During February, 1926, Than During 
February of 1925 


The writings of new life insurance during 
February were 12.4 per cent greater than dur- 
ing February of 1925. This fact is shown by 
a statement which has been compiled by the 
Association of Life Insurance Presidents for 
the use of the United States Department of 
Commerce, which statement is an ageregate of 
the business of forty-five member companies 
having in force 81 per cent of the total business 
outstanding in United States legal reserve life 
insurance companies. 

The new paid-for business, exclusive of re- 
vivals, increases and dividend additions, of 
these forty-five companies amounted to $860,- 
246,000 during February of this year, as against 
$773,148.000 during the same month of last 
year. Thus there is shown a gain of $06,008,- 
000, or 12.4 per cent in 1926 over 1925 for the 
month. 

Considering separately the different classes of 
insurance written during February, it is found 
that ordinary amounted to $611,491,000 in 1926, 
an increase of $52,737,000, or 9.4 per cent over 
1925. Industrial insurance amounted to $174,- 
“82.000 in 1926, a decrease of $2,884,000, or 1.6 
per cent under 1925. Group insurance written 
amounted to $82,973,000 in 1926, an increase 
of $46,245,000, or 125.9 per cent over 1925, a 
remarkable gain. 
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Manhattan Life’s Status at Close of 
Diamond Jubilee Year 





INSURANCE IN FORCE IS $76,048,226 





Company Has Fine Reputation for Liberal- 
ity and Service in Dealings With 
Policyholders and Agents 


The Manhattan Life Insurance Company of 
New York, an old and sturdy legal reserve in- 
stitution whose name has been synonymous 
with dependable service and good life insur- 
ance during three-quarters of a century, closed 
its operations for the year 1925 with a finan- 
cial standing that clearly indicates its right 
to the esteem in which it is held by policy- 
holders and agents alike. Beginning business 
on August 1, 1850, the company originally 
wrote both participating and non-participating 
insurance; but since January, 1907, has writ- 
ten participating policies only. 

As of December 31, 1925, the total admitted 
assets of the Manhattan Life were $10,060,- 
161 and the premium income was $2,0092,I1TI. 
During the year, the Manhattan Life issued 
new life insurance for a total of $9,277,892 
and now has insurance in force of $76,048,226 
for an aggregate of 34,308 policies. Payments 
to policyholders in 1925 amounted to $2,324,- 
040, of which sum $183,361 was returned in 
the. form of dividends. The dividends paid to 
policyholders in 1923 were $114,226: 
ing to $147,554 in 1924: and, as stated, amount- 
ing to $183,361 in 1925. 


increas- 


One of the noteworthy features of the con- 
duct of the Manhattan Life is the fact that, 
in all but three of the past fifteen years, the 
company has paid out to policyholders more 
than it received from them as premiums. This 
is indicative of the careful management of 
the company and the ability of its officials in 
handling investments and otherwise acting for 
the best interests of policyholders. It is sig- 
nificant that the rate of interest earned by the 
‘Manhattan Life in 10924 the 
creditable figure of 5.81; while in 1925 it had 
advanced to 5.85. This care in management is 
reflected by the liberal dividends that have 
been paid to both stockholders and policyhold- 
ers over a long period of years. 

In August, 1925, the Manhattan Life cele- 
brated its diamond jubilee, marking the close 
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of three-quarters of a century of prompt and 
fair treatment of agents and policyholders. 
The mortality experience of the company has 
been favorably commented on by the examiners 
of the New York Insurance Department who 
also, in their last triennial report, commended 
the Manhattan Life for its financial soundness 
and strength. Among the ledger assets which 
go to make up the company’s monetary stand- 
ing, are to be found bonds and stocks to the 
value of $3,337,626; loans on first lien mort- 


gages of $6,700,333; real estate appraised at - 


$4,050,078; and cash on hand and in banks 
to the amount of $700,006. Reserves are upon 
the standard actuarial basis and the surplus 
of $1,402,058, including capital and assigned 
funds, is ample. Since its financial statement 
was filed, the company has sold its home of- 
fice building at a price in excess of its book 
value. 

The officers of this esteemed and reputable 
company are: Thomas E. Lovejoy, president; 
John F. Roche, vice-president; James Elton 
Bragg, vice-president; Melvin De Mott, secre- 
tary; Frank D. Kirven, comptroller; Walter 
N. Stanley, actuary; William N. Stebbins, 
superintendent of claims department; Alfred 
P. McMurtrie and Harvey R. Halsey, assist- 
ant secretaries; and Frank W. Lynch, cashier. 


TEMPORARY RECEIVER APPOINTED 
A. L. Bowen in Charge of Affairs of IIli- 
nois Bankers Life—Writ of Super- 
sedeas Asked 
SPRINGFIELD, ILt., March 11.—Attorneys for 
the Illinois Bankers Life Association, of Mon- 
mouth, will appeal to-morrow to the United 
States Circuit Court of Appeals for a super- 
sedeas staying the temporary receivership 
ordered for the company by Federal Judge 

Louis Fitzhenry. 

Announcement to this effect as made by at- 
forneys for the insurance company late to-day 
after they had been denied a superseadeas in 
the case by Judge Fitzhenry. 

A. L. Bowen, editorial writer for the State 
Journal, was appointed temporary receiver for 
the company in the order issued by Judge Fitz- 
henry. Mr. Bowen immediately qualified by 
filing the required bond of $23,000, which was 
approved by the court. 

The order requires the five trustees—W. H. 
Wood, J. R. Ebersole, R. M. Work, F. M. 
Hallam and A. T. Sawyer, to turn over all 
books, accounts, records, lists of policyholders 
and proxies to the receiver to refrain 
from interfering or attempting to interfere in 
any way with operation of the company by the 
receiver. Examination of the company’s busi- 
ness by the State Insurance Department is 
provided for. 

The receivership comes as a culmination of 
efforts on the part of a number of policyhold- 
ers to have control of the Illinois Bankers Life 
Association wrested, from the five directors or 
trustees, Messrs. Wood, Ebersole, Work, Hal- 
lam and Sawyer. 

The receivership is allowed by the court on 
the strength of charges made in the bill filed 
by certain Missouri policyholders that the 
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good men. Special Agents and 
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directors have been guilty of fraud and mis 
conduct in handling the company’s business, 
MonmoutH, Itt., March 16.—Judge A. 3 
Anderson, of the United States Cireuit Cour 
of Appeals in Chicago to-day, granted a wrt | 
of supersedeas to the officers of the Tilinois | 
Bankers Life Association of Monmouth, Il 
setting aside an order by Judge Fitzhenry in 
Springfield last week appointing a receiver 
for the company upon a policyholders’ petition 
Judge Anderson ruled that the complaints by 
the policyholders charging that the presett 
directors and officers of the company wet 
milking the assets could be satisfied by injun- 
tion proceedings and that there was no reas 
for a receiver for a going concern. 
GEORGE T. DEXTER DEAD 
Former Vice-President of Mutual Life Hal 
Been in Ill Health for a Year 
George Tappan Dexter, who resigned as se | 
ond vice-president of the Mutual Life Instr 
ance Company, as of March 1, died at his | 
home in Irvington-on-Hudson on Wednestay 
of last week. Mr. Dexter had been in il- 
health for nearly a year, and was on an its 
definite leave of absence when his resignatict | 
was proffered. | 
Mr. Dexter was a native of the State at 
Maine, where he was born in 1860. After 4] 
short experience at sea, he entered thei life in 
surance business as an agent of the Unite 
States Life Insurance Company at Keene, \ 
H. He subsequently became the compaiys 
general agent at Worcester, Mass. 
His experience with the Mutual began 
1887 as agency superintendent for E. W. Pett 
who was the company’s manager at St. 
Minn. In 1892 he went to Ohio to occiif! 
the same office with L. C. Lawton & Co., mat 
agers for that State. He moved from there n 
1808 to the head office, where he was put” 
charge of the reorganization of the agett 
plant. He became second vice-president ® 
1906, having complete charge of agencies. 
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TRANSACTIONS OF TEN LARGEST LIFE INSURANCE COMPANIES—AN ANALYSIS OF ANNUAL REPORTS FOR 1925 


The following valuable tabulation has been compiled from the annual statements of the ten largest life insurance companies of the United States, each having more than $1,500,000,000 of insurance in force, 
as filed with the New York Insurance Department for the year ending December 31, 1925. 















































; Mutual North- INDUSTRIAL COMPANIES P 
Aetna Equitable Mutual Life New York western Travelers Jobn Metropol- _— Prudential 
Life New York Benefit New York Life Mutual Hancock itan 
Admitted Assets $ $ $ $ $ $ $ $ $ $ 
Tee, 5 oie a. sie viewiaiseccwecsceene 2,335,810 21,541,840 2,897,447 10,129,582 8,138,934 2,615,402 9,170,440 9,812,846 26,804,384 17,288,587 
Mortgage loans. .........eceeecccveres 89,615,879 278,342,155 176,734,935 156,402,738 353,627,202 290,108,279 99,345,503 204,449,394 820,649,551 622,615,051 
TiN oo.) s-ciccios wives siore de.nconeviceinas sientee's Cieeeeasles 80,488,568 347,413,694 141,317,457 447,003,339 563,561,796 254,202,195 122,247,147 102,094,912 780,173,595 590,066,530 
Stocks owned (market value) 19,326,339 Le hee 7,114,412 246,060 691,976 10,946,787 378,210 3,519,907 475,300 
Collateral loans.............. Fcrsusgianese ns stroed desangadeents | rere eit See SAGES. ecdsewss, _kemecesn — eetadeee J eeteena aeesaes 
Premium notes and loans to policyholders.............+-eeee00% 25,124,718 106,994,452 78,672,992 97,806,190 179,465,848 103,578,653 37,253,540 32,066,753 134,703,435 87,235,755 
Cash in office and bank, Ra sraleia ory cain cicin, eisiniuisinisieieleiaisle erginieieietd 6,532,420 3,724,157 2,901,361 8,315,660 4,621,671 4,050,710 4,141,762 1,893,444 14,714,682 11,282,644 
Deferred and unpaid premiums. ................+seeeeeeeeeeee 8,372,260 16,354,825 7,366,754 8,696,497 20,202,460 11,945,625 13,427,103 8,624,315 43,725,063 23,541,103 
RAR IDIOREE ANG IDIIG: 5 0.5 cc'5:6.0.6' ov sid wo. oo veo enweteceasewes 4,772,909 12,379,645 8,475,566 10,738,617 18,123,335 11,008,670 4,258,871 9,498,199 30,366,865 20,605,068 
POMMUAANTNGOR DOOM 5 oo c:cisies a ainies onc anee eu acdvessiimes 236,713,903 792,405,107 419,666,512 746,207,035 1,149,471,556 678,201,510 300,791,153 368,818,073 1,854,657,482 1,373,110,038 
ike VARIA ONCE MIMMRCEINING 20.552: casccraundinedcwdscness Leggusetas. Suueausaar) Muocguaaes 10,004,739 12,930,487 7d) re 408,907 3,359,002 1,763,577 
EMM MRON 656 5d ac 4r0 LCR EE Sis ee nar tnebagwaey 910,102 6,752,624 1,954,868 13,198,816 20,527,783 6,671,821 1,054,496 2,954,066 13,118,419 9,489,439 
; Liabilities 
MMMM 00h a s/n ston) Aug 0,54 Ale via waeMceRerea nae eets 189,760,142 665,369,953 362,199,971 631,391,761 891,961,916 73,059,621 266,756,953 315,900,095 1,652,495,292 1,237,167,323 
Reserve on supplementary contract..........cccceccccsccececes 5,864,036 on ere 10,129,360 23,334,572 19,083,564 11,526,640 1,356,822 201,820 8,507,261 
Policy claims. . . weiSG cle Galclsieicinele sinisincieie helsisesGesiniceencamesisies 2,459,462 5,100,268 1,241,685 7,021,950 9,789,396 2,192,266 3,584,046 1,369,444 9,460,726 8,656,748 
Dividends apportioned for ME ereva oss wa tucewcagaciomeesiviaees 3,071,786 37,244,789 18,359,355 35,099,493 55,116,138 31,354,694 412,308 11,250,000 26,880,816 21,513,525 
Set apart prov. or otherwise for deferred dividend.............-- 6,927,521 481,194 19,202,481 54,005,121 507,325 46,110,850 666,275 127,044 19,065,857 16,787,519 
HMMA ccc cece nce cin sad; sacseee dan siccmauaeees ree AC re re @115,616,549 ........ 14,671,526 30,511,806 104,600,037 59,119,995 
Unpaid dividends, dividends to accumulate and other liabilities... 5,889,799 19,457,235 18,663,020 8,559,350 53,145,660 6,400,515 3,173,405 8,302,862 32,952,934 21,357,667 
‘ . Income 
Premiums on new policies 11,362,032 23,577,437 7,686,649 15,961,797 28,754,982 11,038,668 14,518,282 6,116,857 31,561,959 20,439,470 
Renewal Pt ovoid 0 alah acer ci ora arly vldkn ois sade was .. 37,318,947 99,212,401 42,397,791 73,934,433 132,845,496 65,959,183 55,024,104 61,608,504 4368,624,162 292,316,993 
Dividends applied to purchase paid-up insurance..............++ 66,328 4,314,751 975,435 6,998,908 3,697,238 3,091,917 33,270 342,317 844,850 400,862 
Dividends applied to pay renewal premiums. ............0sc00es 1,685,683 18,090,038 12,655,694 19,051,721 22,548,306 20,439,119 17,752 7,264,041 12,665,483 12,332,368 
Surrender values applied to pay renewal premiums...........--. 14,915 330,399 51,769 1,352,739 474,908 ........ 37,934 480 it il 
Surrender values applied to purchase paid-up insurance.........- 82,289 84,198 75,229 Serre 27,339 49 758 ph rere 
Annuities............ Eg icin slelanie sisis-a sialstereiai tpi gra sia pi viecsrelele aisieieic ae 2,215,718 8,262,517 195,925 2,259,548 1,418,718 103,451 1,687,456 204,775 12,632,900 1,082,883 
Disability and double indemnity........--..-..-..-s.seesceeee 2,238,834 5,949,249... 4,360,634 9,003,519 132,597 2,622,134 507,892 3,869,749 3,433,724 
PA Oa DRROMAL TINY oo) oce (cies ale srctolase elec alotciots wR 54,984,746 159,820,990 64,038,492 123,984,380 198,743,167 100,792,274 73,940,981 76,045,624 430,459,613 330,006,300 
Received for supplementary contract............. eaaueaeeiness 882,231 3,097,401 2,399,853 914,854 1,966,750 4,015,390 2,016,851 269,046 1,425,799 3,999,678 
RURDROWG OF MOR MEANAD oo 5 ost cscrase'e « a) o.6% «a ouccnicie etearoiassisrsreleicistsisia 4,948,989 12,478,044 8,812,809 7,615,984 17,612,570 15,154,120 4,829,602 10,282,003 42,340,332 30,299,387 
Interest on bonds and stocks............c..cccccccccueueuerees 3,851,331 16,191,058 5,928,232 20,272,549 26,312,604 11,056,535 5,580,122 4,580,523 34,798,756 26,967,630 
Interest on other securities. .......0...ccecceccccccccccccecces 1,671,633 5,739,510 4,530,687 5,255,318 8,956,156 5,881,611 1,983,932 1,284,195 6,956,161 4,498,463 
MO ometie ois oepridie ss viv crseislueaivise cs aioe ase rhe dented ic seu ns 149,278 1,717,608 214,029 1,447,428 739,925 366,893 1,060,087 676,449 4,205,313 1,820,627 
HOMMETUCEOUG NCETM 2.5.5 0)4 «:§.5:sin'c talnnisele dca cb aweciee 10,621,231 36,126,220 19,485,757 34,591,279 53,621,345 32,459,159 13,453,743 16,823,170 88,300,562 63,586,107 
AMM Gelice Month 5 dU erais' cles siesioc deg ehtacswaonssaenenzees 55,487 2,067,526 953,789 2,847,785 8,099,281 553,954 541,952 981,223 4,676,562 1,118,722 
WGRMM IN BOR Goa c.soias sala wade soap ose dma elena oe ee 66,543,695 201,112,137 86,877,891 162,338,298 262,430,543 137,820,777 89,953,527 94,119,063 524,862,536 398,710,807 
. Disbursements 
Deatl ei) 11 ee aN LTS ik LO RE ER RD 17,261,641  34.648,124 15,685,388 31,562,523 37,933,237 24,825,024 18,064,132 17,728,070 78,934,833 60,325,301 
Matured endowments 3,552,480 7,853,514 2,770,907 6,760,506 13,911,067 6,557,008 2,447,100 1,870,380 29,981,538 8,614,558 
Annuities CE ee 756,315 1,422,299 111,902 1,424,233 553,722 198,451 775,037 18,370 834,170 432,599 
s urrender VRE i eicvs.ciciere arccaeiere 4,760,281 17,333,270 9,388,683 24,557,425 23,174,146 12,966,278 6,811,972 7,897,313 32,193,570 21,999,874 
Dividends ie skis nah virsieige tees 2,599,498 35,354,600 16,021,620 36,533,998 53,394,561 27,275,315 456,107 8,926,068 33,562,655 46,683,403 
Disability and double indemnity 1,137,168 USTEGG  cceeucies 1,313,562 3,905,978 500 1,786,790 183,454 2,110,254 3,748,649 
Totalito poltoyholderse ci. <5 saiccisie nest bdewdeseveseeus 30,067,383 98,483,113 43,978,500 102,152,247 132,872,711 71,840,576 30,341,188 36,623,655 177,617,020 141,804,384 
ro on supplementary contracts.............sseccceccceeececs 686,181 3,234,919 1,240,224 1,781,338 1,959,410 1,797,303 1,481,933 151,442 828,686 2,902,847 
He ep and agents’ CRON aio. 5 vinlc rele nnsinviciecaicivceiaivicrds 8,198,205 21,598,130 6,955,022 15,557,548 26,053,941 11,049,065 11,905,622 14,304,317 78,456,401 57,507,519 
7 ical examiners’ fees and inspection of risks.........cccccsees 474,099 1,450,983 279,036 1,007,523 1,535,666 419,021 670,339 512,126 3,009,789 1,300,320 
Salaries of officers and home office employees..........eseceeees 1,580,970 4,274,725 1,242,711 2,695,696 5,464,425 1,772,822 2,518,299 2,763,846 12,711,983 7,434,804 
ps oe BESrPAre einaclbie sia due teeve se ncele eee sieclesteesooedwa caves 469,946 1,714,521 207,877 1,058,818 1,262,715 325,698 922,197 1,049,100 3,768,656 2,334,300 
; oe. TEL POCO TET RET OCTET TET CO 830,102 1,514,774 187,956 818,653 1,294,811 441,155 955,391 928,679 2,827,726 1,775,124 
fe MeRUAROMPONE ONDONGOR 4.6 5. c:5 5-6 <sc:ccc'es wicranacecdenswsccesene 712 970 1,518,434 263,472 547,411 935,054 546,859 928,651 835,060 2,984,815 2,121,063 
Total management expenses...........ssceseceeceeeucs 12,266,292 32,071,567 9,136,074 21,685,649 36,546,612 14,554,620 17,900,499 20,393,128 103,759,370 72,473,130 
os Diabetes we can Hee aude wa claeie duane sisiedeuaeesewnmaeeees 1,528,163 3,182,638 2,078,157 3,164,311 4,376,997 3,183,839 1,784,086 1,460,946 8,743,726 7,517,472 
pote and expense on real estate.........s.csccccceccceccccece 328,707 764,912 49,431 39,072 233,541 186,366 404,663 80,137 1,760,724 753,533 
reas es reel eae Seecet as Voie au a eTTO ere an 61,163,174 a955,313 1,535 691,398 f 3,293,228 ........ 61,000,000 300 612,568,709 1,093,446 
Total miscellaneous disbursements..........+-++e+eeeeeee 15,972,517 40,209,349 12,505,421 27,661,768 46,409,588 19,722,128 22,571,181 22,185,953 127,661,215 84,740,428 
Dotal dis birpemipaitises: sjaccusedocedusacecseeusvasnce 46,039,900 138,692,462 56,483,921 129,814,015 179,282,299 91,562,704 52,912,319 58,809,608 305,278,235 226,544,812 
TROGIR NEE Seo ys tose soon cesta een Saas 20,503,795 62,419,675 30,393,970 32,524,283 83,148,244 46,258,073 37,041,208 35,309,455 219,584,301 172,165,995 
Policy Exhibit 
Policies 0 126,540 222,217 47,560 131,496 295,669 75,275 144,268 109,752 473,751 338,583 
g 605 125 445 51 455 208 
New} ' ‘ ©. duster dena beh. accdewaomam »duemetecanen tea aaame es lal aa nana sk aaa aaa 801,092 4,754,174 3,406,655 
NeW insurance written paid-for basis............+++. }Amount o 485,212,551 758,436,268 560,788,340 201,949,832 1,000,733,604 765,413,743 
| g 219,602,826 67,151,573 204,083,611 9,690,000 246,400,996 204,245,654 
Ti ; ; i Givens  aaneiamen ‘adekancen . Uineneause. el ueaagee | Seeeeuee. aeaeaeees 170,976,575 1,136,223,398 888,569,313 
usurance revived and increased net..........sseceeecceecceees o 2,904,698  13,104,é 4,799,030 7,092,747 111,665,925 67,752,280 
g 17,348,604 27,526 29,364,582 393,150 41,784,275 17,256,252 
Total new ; © oe eee: cn dana, es alee ates La eaas Sco punked aarti epee aaa ee 25,117,788 187,944,914 214,353,696 
DMEM NOR orca Saye cle aera ae Ries sistas os cinln eon nee Ra o 488,117,249 771,540,665 565,587,370 209,042,579 1,112,399,529 833,166,023 
g 236,951,430 94,677,760 233,448,193 10,083,150 288,185,271 221,501,906 
booties  ‘wedeatee . Sobebeaee  Gsegucacde  vamaudasee | 7iiweeeoa pees 196,094,363 1,324,168,312 1,192,923,009 
Policies o 54,781 97,857 55,207 51,760 84,693 181,824 
Tos P g 144 66 215 + 169 45 
PEANCG LEMIRE. 5 5'v'g 0 c/o sicceeieiv enisiarnisieie eieaiee Co .ncepvicns . Seamtdoen. Wiexcudeonmel x tuedandede, in cada de enamel wed taxeaen lea eaawae 564,833 3,303,186 2,400,947 
Amount 0 173,393,345 304,511,469 86,775,271 236,236,948 337,696,760 136,649,157 204,817,921 87,492,879 460,778,855 320,018,247 
g 23,831,187 WEGARe. ( ddaesda ~ Henedece § “adddeawer aexaauua 27,148,208 232,900 26,245,639 5,329,634 
4 “Sgadesn,  -sdeewasa. icaaeaaser “Cagdeeaces | iusadewer. Sagaeidaaln waaeaene 127,607,345 662,966,595 620,801,661 
Policies o 450,184 1,256,442 565,313 1,112,680 2,072,101 895,927 671,997 824,340 4,336,169 2,673,706 
Tsu ; . | 9 2,352 NAME. aseeade ancudaae. Meacdeea Saeadeies 3,019 55 2,203 717 
tance in force paid-for basis.........+.seeseeeee: J Btn uch cel: tkeumedee. Lea Sanaa. 2) memati): eaciaet a talluens tae taal Oe eee 4,679,631 30,883,984 26,188,802 
Amount 01,659,590,871 3,785,518,357 1,935,188,845 3,255,615,753 5,219,083,929 3,100,756,578 2,411,674,737 1,246,016,587 5,959,507,749 4,006,509,048 
@ GAGS 7IR «CUR CC  kitittcce 8 | KGekcneen 8 8© eazawane | caanaers 970,693,229 10,688,500 1,124,286,927 365,992,438 
Net cain ; : a. dtitinegan .enneceum: akenbebe ..dbeddade.  -..ccaeeus | cee” See 975,371,776 5,013,452,116 4,988,647,316 
iow SPB MUONTG Tt LOEOR Es 3 45: 5\'c Salis oie wea vlewareeeeaeiens o 314,723,904 467,029,196 151,188,534 246,624,141 523,979,734 221,732,694 360,769,449 121,550,200 651,620,674 513,147,776 
g 213,120,243 TERGUEEOG «= wewussne 8 8 ‘“aewoucas  sendevae  ‘aeaamace 206,299,985 9,850,250 261,939,632 216,172,272 
E  cckecmae’ ) weteucan, “wesacdeces ceavecee. watesenwe  Guaguase. auesuaee 68,487,018 661,201,717 572,121,348 


holder; 


° Ordinary. 9 Group. 4 Industrial, Aetna Life—a Exclusive of $37,480,746 assets of accident branch. 6 Includes $600,000 dividend to stockholders. Equitable Life—a Includes $7,000 dividends to stock 
-. Mutual Benefit—a Dividend as follows: Suspended mortality, $9,549,166; dividend equalization, $92,412; security fluctuation and real estate depreciation, $9,560,904. New York Life—a Including securit; 


Pov and general contingency fund, market value basis, $101,096,549; reserve for future expenses on paid-up annual dividend policies, $1,520,000; reserve for policies issued in foreign currencies, $9,000,000- 
or retirement, sickness and death benefits for salaried employees $4,000,000. 6 Includes $3,195,209 paid in policies transferred to foreign companies. c Includes $2,342,391 paid Nylic. Travelers—a 


Excluding $80,159,488 assets 


remiums, b Includes $12,012,052 for health and welfare work. Prudential—a Includes $2,000,000 capital of which $1,890,105 is held by Trustees. 6 Includes $203,084,041 industrial premiums. 
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(including $12,000,000 capital) accident branch. 6 Includes $1,000,000 dividend. John Hancock—a Includes industrial premiums. Metropolitan Life—a Includes $208,235,004 industrial, 
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Bankers Reserve Life Crosses $100,000,- 
000 Mark 

The Bankers Reserve Life Company of 
Omaha, Neb., wrote more than $24,000,000 of 
new business last year, and closed 1925 with 
$101,533,638 of insurance in force, this sum 
representing a net gain of about $8,000,000. 
Last year was a very successful and satisfac- 
tory one for the Bankers Reserve, it having 
increased its assets by over $1,373,000 and added 
about $1,159,000 to its policy reserve. At the 
end of last year it had assets aggregating $16,- 
382,227, and after including among its lia- 
bilities a net legal reserve of $13,689,007, divi- 
dends left with the company, $464,544, policy 
dividends for 1926, $619,123, and other re- 
serves, it shows a surplus to policyholders of 
$1,342,191, including $100,090 capital. Its total 
income last year increased about $316,000 to 
$4,332,376, and its payments to beneficiaries and 
policyholders were $1,653,120, or $143,000 more 
than in 1924. It is clear that the year 1925 
was a most satisfactory one for the Bankers 
Reserve Life Company. whose officers are: 
President, Robert L. Robison; vice-presidents, 
W. G. Preston and James R. Farney: secre- 
tary and treasurer, Ray C. Wagner. This 
popular company has openings for managers in 
territory located in Delaware and Vermont. 


National Life General Agency 
Appointment 

The National Life Insurance Company of 
Montpelier, Vt., takes pleasure in announcing 
the promotion of Alton R. Briggs to the posi- 
tion of general agent for Chittenden, Franklin 
and Grand Isle counties in the State of Ver- 
mont, with offices at 192'%4 College street, 
Burlington, Vt. 

Mr. Briggs has a successful record with the 
company as local agent in Burlington and 
vicinity, and is well equipped to render com- 
petent service to the insuring public. 


American Bankers Consolidating Officers 
With Peoples National Casualty 

The American Bankers Insurance Company, 
home offices at Chicago, IIl., executive offices at 
Jacksonville, Ill., which recently purchased the 
Peoples National Casualty Company of De- 
troit, Mich., is consolidating. The offices of the 
latter company, which have been in the Mc- 
Kerchey Building, with the American Bank- 
ers’ agency offices in the Hoffman Building. 
The addition of the busines of the Peoples 
National to the American Bankers agency will 
double the company’s agency force in Detroit, 
making it the second largest agency of the 
company in the country. The Peoples Na- 
tional has an annual premium income of ap- 
proximately $50,000. Robert K. Smith is the 
president; Walter Redmon, vice-president; H. 
E. Plant and E. L. Worthen, assistant mana- 
gers: and J. H. Spry, auditor. The company 
has been writing industrial insurance and has 
a collectible debit of $1,000 a week. 


Prairie Life Changes 
Prairie Life Insurance Company of 
liberalization 


The 
Omaha announces an extensive 
of its policy contracts. 


AGENTS IN SESSION 


Atlantic City Chosen for Annual 
Meeting Week of September 20 





GET TOGETHER DINNER 
Large Attendance at Cincinnati Meeting 
Forecast by Early Registrations 

[Special Dispatch from a Staff Correspondent] 

CINCINNATI, Ou10, March 16.—The arrival 
of delegates and guests of the mid-winter con- 
ference of the National Association of Insur- 
ance Agents filled the lobby of the Hotel Sinton 
early this morning in readiness for the three 
days of important meetings and discussions. 
The number of advance registrations and the 
reservations on file indicate that a large at- 
tendance is to be expected at the general ses- 
sions of the conference. The executive com- 
mittee and the presidents and secretaries of the 
State associations went into executive session 
during the morning and early afternoon. Each 
State association official discussed the affairs in 
his territory and the problems of his association 
The roll call of 


during the past six months. 
indicated that 


the delegates each State 
twenty-eight were represented. 
Atlantic City, N. J., was officially selected 
and named for the next annual convention of 
The convention headquarters 
and the date 


from 


the association. 
will be the Ambassador 
will be the week of September 20. 

The opening event of the general sessions of 
the mid-year conference was the get-together 
dinner tonight, presided over by President Cliff 
C. Jones. The evening was devoted almost 
entirely to a musical program prepared by the 
Cincinnati association. A few impromptu re- 
marks were made by T. C. Moffatt, Frank Bell, 
C. M. Cartwright, C. I. Hitchcock, James L. 
Case, Ernest Palmer and Walter H. Bennett. 


hotel, 


Auditors Haight and Willis and the 
Hawkins Mortgage Corporation 

As we go to press, the information comes 
that the court has rendered a decision relating 
to F. J. Haight and F. C. Willis, auditors, 
concerned in the case of the Hawkins Mort- 
gage Corporation proceeded against by the 
United States Government for fraudulent use 
of the mails and against the consulting actuary 
auditors for making alleged fraudulent audits 
in favor of the Mortgage Corporation. 

The decision of the court reads: “Our con- 
clusion is, and it is so ordered, that the judg- 
ments against Sacks, Willis and Haight be re- 
versed and the case remanded for retrial as to 
them, and that the judgments against the other 
nine defendants are, and each of them is, af- 
firmed.” 

Federal Casualty Men Take Out Group 
Insurance 

Home-office employees, agents and executives 
of the Federal Casualty Company, of Detroit, 
Mich., have received group life protection under 
a program underwritten by the Metropolitan 
Life. About eighty men and women are in- 
sured for a total of approximately $110,000. 
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Death of J. G. Hilliard 

J. G. Hilliard head of J. G. Hilliard, Ino, 
and for nearly forty years a New York Cit, 
local agent, paying special attention to fire jp. 
surance, died at Limoges, France, recently. 
Mr. and Mrs. Hilliard had left on December tb 
for a vacation in Europe, he having retire 
from active participation in the agency bys. 
ness in May of 1924, and having since they 
maintained supervision only, his associates 
Peter Yoost and W. G. Minner conducting the 
affairs of the agency. 

Mr. Hilliard began his insurance career with 
the agency of TFrame, Hare & Lockwood jp 
Brooklyn, N. Y., and later became countermay 
for that organization. He organized the agency 
of Ackerman, Deyo & Hilliard about forty 
years ago, taking on the Scottish Union and 
National as the first company. Upon the death 
of the other two partners, Mr. Hilliard be 
came head of the agency, and gradually broad. 
ened its interests as well as his own, making 
it one of the most prominent agencies in the 
New York territory. 

When the Zurich entered the 
United States, Mr. Hilliard became its general 
agent and actively developed casualty lines. He 
was president of the corporation that erected 
the building at 55 John street, New York Citr, 
which was then called the Hilliard building, 
and is now known as the Travelers building 
He was a director of the Commercial Union, a 
member of the fire patrol committee of the 
New York Board of Fire Underwriters, th- 
New York Chamber of Commerce, the Mer- 
chants Association, the Down Town Associe- 


Generai 


tion and several clubs. 





THE 


Handy Chart 


Casualty, Surety and 
Miscellaneous 
Insurance Companies 


for 1926 


will be ready for delivery 
next week 


Order your supply at once and have 
the first publication in the field which 
correctly gives the financial standing and 
business experience of companies writing 
accident, health, liability, workmen’s 
compensation, plate glass, burglary and 
theft, etc., etc. 


Single copies, Manila 75 cents. 


Single copies Flexible Pocket Book, 
$1.25 


Write for prices in quantity. 


THE SPECTATOR COMPANY 
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ROYAL CHANGES 


arter Goes to Liverpool as 
Deputy Manager 





Walter © 





F, B. KELLAM GENERAL ATTORNEY 





William Mackintosh and Charles R. 


Pitcher Manager and Deputy, Respec- 

tively, of New York Department 
Important changes in the organization O1 
the United States branch of the Royal Insur- 
ance Company, of Liverpool, England, were 
last week. Walter Carter, gen- 
eral attorney for the company a this country, 
sa been made deputy manager at the head 
office and will sail for Liverpool at the end 
i; the month. He will be succeeded by Fred- 
erick B. Killam, who relinquishes in turn the 
management of the New York department of 
The latter post goes to Wil- 
manager, and 
manager, 


announced 


the company. 
Mackintosh, 
R. Pitcher, 


liam assistant 
Charles also assistant 
becomes deputy manager. 

Mr. Carter, who has just recovered from a 
ing siege of typhoid fever, came to the United 
States to succeed, in 1919, Cecil. F. Shallcross, 
xho had just resigned as general attorney ot 
the United States branch. He now becomes 
second highest officer of the company. His 
success here had been pronounced. 

Mr. Kellam is a native of Connecticut and 
tegan his insurance career with the Security 
| New Haven. His advancement was steady, 
he having joined the Pacific coast department 
of the Royal in 1888. He was assistant man- 
ager of that office when, in 1922, he was 
brought to New York as manager. In four 
years his work has proved so successful as to 
win for him the highest position in the United 
States branch of the company. 

Mr. Mackintosh came to this country in 1912 
from Scotland. He has spent his entire busi- 
ness life with the Royal and was secretary of 
its office in Aberdeen, when he was appointed 
to a similar office in New York. His promo- 





IKKELLAM 


FREDERICK B. 





the office of assistant came 
in 1919. He joined the company in 1896. 

Mr. Pitcher had 
York city, when he joined the Royal organ- 
He traveled in Western New 
York from 1904 to 1907, when he was recalled 
to the New York office as local secretary. In 
1915 he became branch secretary and in I9I9 


tion to manager 


been a broker in New 


ization in 1802. 


was made assistant manager. He has repre- 
sented the Royal in several organizations, be- 
ing an active figure in all of them. He re- 
cently completed a term as president of the 
Insurance Society of New York. 

The Royal fleet, now headed by Mr. Kel- 


lam consists of eight companies—the Royal, 
the Queen Insurance Company of America, the 
Newark Fire Insurance Company, the British 
and Foreign Marine, the American and For- 
e the Capital Fire, the 


i of Sacramento, 
Royal Indemnity Company, and the Eagle In- 


gn, 
demnity Company. The Royal is now building 
a new home office on the northeast corner of 
William and Fulton streets. The building will 
be nineteen stories high when completed. The 
steel work is now well under way. 


Hawaii Plague Losses May Be Recovered 

Wasuincton, D. C., March 16.—Insurance 
companies suffering losses through destruction 
of property by fire in suppressing the bubonic 
plague outbreak in Hawaii in 1809 and 1900 
would, reimbursed, the terms of a 
bill introduced in Congress by Senator Har- 
reld of Oklahoma, and passed by the Senate 
on March 15. 

The companies participating in the reim- 
bursement include the Royal Insurance Com- 
pany, $25,100; Trans-Atlantic Fire, $9500; 
Prussian National Fire, $2850; North German 
Fire, $8000; Hamburg-Bremen Fire, $10,450; 
Liverpool and London and Globe, $6000; New 
Zealand, $6025; Firemans Fund, $9250; Na- 
tional Fire of Hartford, $4150; Caledonian of 
Edinburgh, $750; and the North British Mer- 
cantile, $3000, a total of $85,975. 


be under 





WILLIAM MACKINTOSH 
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NORTH CAROLINA AGENTS IN 
INJUNCTION SUIT 
Bank Agency Seeks to Restrain Enforce- 
ment of Milwaukee Resolution 

Local agents of North Carolina are aroused 
over an injunction suit filed by the Federal 
Insurance and Real Estate Company, an auxil- 
iary of the Farmers Bank and Trust Company 
of Monroe, N. C., against the executive com- 
mittee of the North Carolina Association seek- 
ing to prevent the association from following 
out the principles adopted at the last annual 
convention of the 

The executive cominittee is composed of 
President J. O. Reilly of Wilmington, Charles 
V. Sharp of Burlington, Fred C. Odell of 
Greensboro, McAllister Carson of Charlotte, 
W. A. Wilkinson of Winston-Salem, John R. 
Hall of Oxford, and Sam Ruffin of Raleigh. 

Upon information and belief, the complaint 
charges, that the North Carolina Association 
has entered into an whereby the 
members propose to boycott all insurance com- 
panies who appoint as their agents financial 
institutions and will not represent any insur- 
ance company so making such appointment. It 
is set forth that the plaintiff has been ap- 
pointed local agent for a number of fire com- 
panies (names not given) and is building up 
a substantial insurance bus%ess. 

It appears from the complaint that represen- 
tatives of this bank agency appeared before 
the executive committee of the North Caro- 
iina Association on February 23, 1926, to an- 
swer a complaint lodged against it: that the 
bank agency was notified it was violating the 
rules and regulations of the association: that 
the “Milwaukee Resolution” and the principle 
of the State association were adopted for the 
protection of local agents and the prevention 
of any more banks or the officers thereof go- 
ing into the fire insurance business: that the 
association was determined to carry out said 
resolution as far as possible: that if the in- 
surance companies represented in this bank 
agency continued to maintain it the members 
of the association would decline to continue 
to represent the insurance companies so main- 
taining the bank agency: that the North Caro- 
lina Association has power and influence and 
can destroy the plaintiff’s business: that the 
plaintiff has a right to do business in North 
Carolina and that the combination and agree- 
ment of the North Carolina agents is in vio- 
lation of the laws of the State of North Caro- 
lina. 2 


Kansas Auto Rates Approved 

Topeka, Kan., March 15.—William R. 
Baker, Kansas Superintendent of Insurance, 
has approved the new automobile fire insur- 
ance rates for this State. This action was 
taken by the superintendent when the stock 
fire companies agreed to restore the proper 
classification to some cars and remove the 
penalty territory from this State. 

With the new fire rates the new theft and 
collision rates also become effective. The new 
scale becomes operative March 22 provided 
the changes suggested by the department are 
made in the schedule in that time. 


association. 


agreement 
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OVER HALF A CENTURY OF INSURANCE SERVICE 
SOME FIRE, CASUALTY AND MISCELLANEOUS INSURANCE PUBLICATIONS OF 


THE SPECTATOR COMPANY 


Standard Insurance Publishers 


THE SPECTATOR 


An American Weekly Review of Insurance—Subscription, $4.00 Per Year 


THE INSURANCE YEAR BOOK, 1925 


FIRE AND MARINE VOLUME $20; 
LIFE INSURANCE VOLUME $20; 





Fire and Marine Publications 


Agents’ and Inspectors’ Pocketbook of Fire Protection 
Agent’s Key to Fire Insurance 

Appraisers and Adjusters Handbook 

Automobile Insurance 

Building Construction as Applied to Fire Insurance 
Crane’s Expiration Registers 

Distribution by States of Fire Insurance 

Fire Insurance Agent and His Agency 

Fire Insurance Inspection and Underwriting (Third edition) 
Fire Insurance Law Chart 

Fire Insurance Laws, Taxes and Fees 

Fire Insurance Pocket Index 

Fire Prevention and Protection 

Fire Underwriters’ Rating Bureau Map 

Fire Underwriting Profit and Loss Tables 

Hand Book for Fire Insurance Agents 

Making of the Fire Insurance Rate The, (in press) 
McGarrity’s Rapid Premium Calculator 

Mutual Fire Insurance Fallacies 

Operation of 80% Average Clause 

Quick Pro Rata Premium Table 

Ready Reckoner for Earned and Unearned Premiums 
Ready Reference Ledger 

Reports of Fire Insurance Companies 

Semmann’s Fire Insurance Cancellation Tables 
Special Agents’ and Adjusters’ Handbook 

Special Agents’ Electrical Handbook 

Stock vs. Mutual Insurance 

Underwriters at Lloyds, London 

Universal Manual of Fire Insurance Cancellations 
Weakness of Mutual Fire Insurance 

Where Fire Insurance Dividends Come From 


$2.50 
3.50 
5.00 
3.75 
1.50 
6.50 up 
20.00 
1.50 
6.00 
3.00 
25.00 
75 
4.25 
3.00 
10 
1.50 


1.00 
10 
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50 

7.50 

5.00 

5.00 

2.00 

2.00 

1.00 
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-10 

3.00 
10 
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CASUALTY, SURETY AND MISCELLANEOUS VOLUME $20 
SET OF THREE VOLUMES $50; ANY TWO, $35 


Casualty and Miscellaneous Insurance Publications; 


Accident Insurance Manual 

Adjusters’ Manual for the Settlement of Accident and Health 
Claims, 1926 edition. 

Automobile Insurance 

Causes of Disability 

Classification of Occupation for Accident and Health Insurance 

Claims Arising from Results of Personal Injuries 

Cutting the Cost of Auto Insurance in Half 

Daily Casualties—an accident leaflet 

Defying Fate—an accident leaflet 

Digest of Workmen’s Compensation Law in the United States 

Handy Chart of Casualty and other Miscellaneous Insurance 
Companies in America 

Health and Life Insurance Tables 

Industrial Claim Adjuster, The 

Investigators’ and Adjusters’ Hand Book, 1926 edition. 

Manual of Fidelity Insurance and Corporate Suretyship 

Method of Reducing Liability Rates 

Practice of Insurance Against Accidents and Employer’ Liability 

Pocket Register of Accident Insurance 

Practice of Workmen’s Compensation Insurance 

Principles of Surety Underwriting 

Selection of Risks by the Casualty Solicitor 

Selling Accident and Health Insurance 

Social Insurance, by I. M. Rubinow 

Something is Always Happening—an accident leaflet 

Surety and Casualty Salesmanship 

Standard Accident Table, A 

Tables of Comparative Benefits of Various Compensation Laws 

This May Happen to You 

Thousand and One Hints to Industrial Agents 

Underwriting and Investment Profits and Losses 


Sole Agents for all works handled by CHARLES & EDWIN LAYTON, of London, England 
Send ten cents for complete Catalogue of Insurance Publications with descriptive circular of books listed above 





A NEW BOOK 
Automobile Insurance 


A new practical and helpful book con- 
taining descriptions and explanations of 
this ty pe of coverage together with data of 
great value to underwriters. All forms of 


“Selling Automobile Insurance” alone is 
worth many times the price. 


Price per copy, $3.75 











WHEN IT IS PUBLISHED BY 
By Ambrose Ryder THE SPECTATOR COMPANY Salesmanship 
IT IS 

coverage are described and the chapter on THE STANDARD WORK 
ON THE SUBJECT 


6.00 
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1.00 
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A NEW BOOK 
Surety and Casualty 


By Joseph R. Wilson 


Price per copy $4.00 





A non-technical instruction work for those 
who desire to obtain a fair knowledge of the 
plans of casualty, surety and miscellaneous 
insurance and to familiarize thenselves with 
and adopt the best salesmanship methods. 
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HARRY L. CONN ELECTED 


Heads National Convention of Insur- 
ance Commissioners 





VOTING WAS UNANIMOUS 





New President Is One of Leading Figures 
in Supervisory Field—Is Ohio Com- 
missioner and Former Judge 
Thomas S. McMurray, Jr., Commissioner ot 
for Indiana and chairman of the 


Insurance hai | 
executive committee of the National Conven- 
tion of Insurance Commissioners, has an- 


nounced the election of Harry L. Conn, Super- 
‘ntendent of Insurance of Ohio, as president 
of the National Convention to succeed W. R. 
C. Kendrick, who recently resigned as Insur- 
ance Commissioner of Iowa and president of 
the convention. Mr. Conn received the unani- 
mous vote of the executiv. committee by a 


mail ballot conducted by Commissioner 


McMurray. , 

Judge Conn has twice been appointed, to the 
Ohio department, having resigned to accept an 
appointment in the Ohio Supreme Court. His 
decisions and rulings have been eminently fair 
and he has always occupied a high position in 
the regard of his fellow members in the con- 
vention. It is safe to predict that his election 
will be highly satisfactory to all elements in 
the convention. 


Metropolitan-Hibernia’s Operating 
Arrangement 

Since the reinsurance of its outstanding 
risks in the United States Fire, of New York, 
in October last, the Metropolitan-Hibernia 
Fire, of Chicago, has been under the manage- 
ment of the United States Fire, in which all 
its business is automatically reinsured as 
written. 


Virginia State Fire Fund Loses 


Ricumonp, Va., March 13.—The closing 
hours of the 1926 session of the Virginia Gen- 
eral Assembly sounded the death knell of the 
bill creating a State fund of $1,000,000 for car- 
rying fire insurance on State-owned property. 
The bill has had hard sledding in the Gen- 
eral Assembly. At the time if offered 
another measure was introduced requiring the 
Insurance Commissioner to place the insurance 
in regularly admitted companies through local 
agents. The bill which finally reached the cal- 
endar was a bill offered as a compromise be- 
tween the original bills. It finally succeeded 
in running the gauntlet of the appropriation 
committee, but this was so late in the session 
that it was crowded out by other bills. 


was 


Even if it had come on the floor for con- 
sideration, certain members of the General 
Assembly were prepared to wage a bitter fight, 
having expressed the opinion that the State’s 
finances would not permit of it undertaking to 
insure its own property, at least at the present 
time. 

The failure of the bill to reach a vote caused 
great rejoicing among Virginia insurance men. 


Virginia Bill Carried Hidden Tax Raise 


RicHMOND, Va., March 13.—Premium taxes 
imposed on all insurance companies operating 
in Virginia would have been brought up to 
more than five per cent under a bill offered in 
the Legislature shortly before adjournment, if 
insurance men had not detected a clause hidden 
innocently in a bill aimed at finance corpora- 
tions guaranteeing payments of deferred in- 
stalments on automobiles. Of course, the Vir- 
ginia companies would have suffered under the 
retaliatory States. The bill 
sought to impose an additional tax of 2% per 
cent on premiums on all insurance policies is- 
sued in the State of Virginia, 


laws of other 








Glastonbury Hen Kieks Over Lantern---Fire 


Ruins Barn, Tobacco Shed, Autos 


(From the Hartford 


A chicken owned by Mrs. Nellie Santone of 
Bidwell street to-night played the role orig- 
inated by Mrs. O'Leary’s famous cow, alleged 
to have kicked over a lantern and started the 
fire that destroyed most of Chicago fifty-five 
Mts: 


barn 


years ago. Santone chasing the 


was 


chicken in a near her house when the 
fowl knocked over the lantern, which exploded 
It was destroyed 
along with one Ford and one Chrysler touring 


Car anc 


and set fire to the building. 


the flames spread to a tobacco shed 
owned by Everett Bidwell and levelled that 
hefore the Glastonbury fire department and 
firemen from the J. B. Williams Company 
could subdue them. 

So far as is known, the Bidwell building is 
the first tobacco shed in the State that has 
heen burned this year empty of tobacco. Mr. 


Bidwell delivered the product of five acres 
about two months ago. At midnight the fire 
Was still smoldering and an accurate estimate 


Courant of 


March 15, 1926) 


of the loss could not be obtained, although it 


probably will run into several thousand dol- 
lars. 

The loss of both properties is partly covered 
by insurance. 

When flames spread 


rapidly over the pool of oil that formed and 


the lantern burst, the 


by the time aid responded to Mrs. Santone’s 
Mrs. 
owned, the Ford automobile that was 
Ottone the 
Santone dwelling was endangered 


The chicken 


alarm the building was beyond saving. 
Santone 
Chrysler 


destroved and Angelo 


car. The 
for a time but did not catch fire. 
survived. 

The flames caught on the Bidwell shed ad- 
joining and firemen found it burning furiously 
Sparks were blown from 
both buildings to the New London turnpike 
700 feet away and the dwelling of Chris Han- 
del was soaked with water to prevent it tak- 
ing fire. 


when they arrived. 
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THE 


Fire Insurance 


Policyholders 
Pocket Index 


For Distribution by Companies 
and Agents to Policyholders and 
Prospects. 

You Can Ascertain How the 
Pocket Index is Appreciated by 
Business Houses by Sending for 
a copy of the Pamphlet. 


VALUABLE GUIDE FOR THE 
INSURED 





THE POCKET INDEX 
1926 Edition 


has been remodeled and reset along great- 
ly improved lines. It is 


MORE USEFUL THAN EVER 
BEFORE 


and is 
THE BEST AND EARLIEST CHART 
Every FirejInsurance Agent Needs It. 
THE FIRE INSURANCE 


POLICYHOLDERS 
POCKET INDEX 


contains a vast "amount of condensed 
information, including Statistical Tables 
and Lists of 


ALL STOCK FIRE INSURANCE 
COMPANIES 


operating in the United States 
200 IMPORTANT MUTUAL COM- 
PANIES 
ALL LLOYDS and RECIPROCALS 
ALL UNDERWRITERS’ AGENCIES 


CLASSIFICATION OF PREMIUMS 
AND LOSSES 


UNDERWRITING PROFITS AND 
LOSSES 


Also other serviceable information 
A NEW FEATURE 


in the 1926 edition is the inclusion of 
Columns showing Underwriting Re- 
sults 
Underwriting Income Earned 
Losses Incurred 
Expenses Incurred 


Also retaining columns showing Finan- 
cial Exhibit and Income and Disburse- 
ments. 


Issued in March. Contains 108 pages. 


A POCKET ENCYCLOPEDIA OF 
FACTS AND FIGURES 


PRICES 


Per copy, Manila cover, 75 cents 
100 copies, with imprint, $30 
Special rates for large quantities 


The Spectator Company 
Publishers 


CHICAGO NEW_YORK 
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SPECTATOR 














Pan-American Service Includes 


Educational Course 
Individual Sales Planning 
Aid in Organization and Business Building 


Unexcelled Policies—Life, Group, Accident and 
Health 


We have a few General Agency openings for men not 
presently attached. 


Address 


E. G. Simmons, Vice-President and General Manager 


Pan-American Life Insurance Co. 
NEW ORLEANS, U. S. A. 
Crawford H. Ellis, President 











INCORPORATED 1871 


Life Insurance Company of Virginia 


RICHMOND, VIRGINIA 


Issues the most liberal forms of ORDINARY 
Policies from $1,000.00 to $100,000.00, 
with wae? = payable annually, semi-annual- 
or quarterly, and 
INDUSTRIAL. Policies up to $1,000.00, with 
premiums payable weekly. 


CONDITION ON DECEMBER 31, 1925 


wb ES er oS ae ee oe $46,562,667 .40 
DTD EACLE T Sa Soa a eer ne a EE On 39,940,092 .25 
Ge sten ESTES ht cr re 6,622,575 .15 
BGUUITANCE AN MGIC... 6. 5 cs cis s.deaccsduccw ce ees 292,834,191 .00 
Payments to Policyholders................... 3,392,156 .76 
Total Payments to Policyholders since Organiza- 


$39,176,371 .91 
JOHN G. WALKER, President 


RIND otek oisjannataeimiataie.c ee ialois ie owinrelasa es © . 














Thursday 





Non Assessable Policies 
SUBSTANTIAL SAVING 





Keystone Indemnity 
Exchange 


Insuring all classes of Automobiles for 


FIRE, THEFT, COLLISION, PROPERTY 
DAMAGE and PERSONAL 
LIABILITY 





Keystone Indemnity 
Company 


Attorney-in-fact 





R. A. CHASE 
President 


Otis Building 
PHILADELPHIA, PA. 


Seectal Representatives desired in Pennsyloanta and Maryland 























Full Home Office co-operation enables our agents to 
succeed. 
Desirable territory open to men of ability. 


ASSETS OVER SEVEN MILLIONS 
INSURANCE IN FORCE OVER FIFTY-FIVE MILLIONS 


The Capitol Life Insurance Company 
CLARENCE J. DALY, President. DENVER, COLORADO 























Provident Mutual 


Life Insurance Company of Philadelphia 
Founded 1865 ~ 





Pennsylvania 


Provident agents in their approach have 
the advantage of the national advertising of 
the Company which is striking and original 
and also of a Direct Mail Campaign. 














A Progressive SURETY and CASUALTY Company 
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w. 0. LINCOLN IN NEW POST 





Becomes Assistant Secretary of Mills & 
Honness Agency 

Mills & Honness, Inc., of New York, an- 
nounce the appointment as of April 1, of Wal- 
ter O. Lincoln as assistant secretary of the 
agency. He will take charge of the under- 
writing. 

Mr. Lincoln has been chief inspector-super- 
vising underwriter of the Great American In- 
surance Company in the city department, where 
he started over I9 years ago as a map clerk. 
Mr. Lincoln is well known as co-author with 
C. C. Dominge, assistant secretary of the 
Great American, of Fire Insurance Inspection 
and Underwriting, and of Building Construc- 
tion as Applied to Fire Insurance. He has 
written extensively on subjects pertaming to 
fire insurance, having been a frequent contrib- 
utor to the columns of THe Spectator. Mr. 
Lincoln took a very active part in the organi- 
zation of the Examining Underwriters Associa- 
tion of New York, and for several years has 
been a member of the executive committee of 
that organization. 

Mills and Honness is one of the oldest local 
agencies, being established more than 40 years 
ago, the name being changed to Mills, & Hon- 
ness in 1915. They represent the Orient of 
Hartford, the Capitol Fire of New Hampshire 
the American & Foreign of York, the 
Granite State, and the Eagle Fire Company, 
the oldest fire insurance company established 
in New York State. 


New 





Chrysler-Palmetto Litigation Goes to 
Supreme Court of the United 
States 
The Chrysler-Palmetto litigation against the 
Commissicners of Insurance of the States of 
Ohio, Wisconsin and Maine has reached the 
Supreme Court of the United States. The case 
in New York is still on the docket of the 
Federal District Court pending a reargument 

next week. 

The attorneys general of Ohio, Wisconsin 
and Maine have just united in a motion in the 
Supreme Court to consolidate the cases and 
advance them for an early hearing. The con- 
solidated motion for such advancement was 
prepared and filed by Honorable Herman L. 
Ekern, the attorney general of Wisconsin. 





N. F. P. A. Nominees 

The nominations for new officers of the 
National Fire Protection Association, as pre- 
sented by the committee, are as follows, Presi- 
dent, Dana Pierce, Chicago; vice-president, 
Albert M. Schoen, Atlanta; second vice-presi- 
dent, Frank C. Jordan, Indianapolis; secre- 
tary-treasurer, Franklin W. Wentworth, Bos- 
ton; executive committee, chairman, Albert 
T. Bell, Atlantic City: Eugene Arms, Chicago; 
William H. Blood, Jr., Boston: George W. 
Elliot, Philadelphia; George H. Greenfield, 
Montreal. Sumner Rhoades. New York City 
(three years); Hickman Price, New York 
City (one year). 


Decision Says United States Manager of 
Rossia of Petrograd Had No Authority 
to Transfer Assets 
Justice Wasservogel of the New York Su- 
preme Court this week decided that the Rossia 
Insurance Company of America was liable to 
creditors of the Petrograd to the 
extent that the assets transferred to the Rossia 
1919 exceeded the liabilities 


Rossia of 


of America in 
assumed. 

The judge said that he had concluded that 
Carl F. Sturhahn, former United States man- 
ager of the Rossia of Petrograd, had no author- 
itp to-assign assets of the Rossia of Petrograd 
to the Rossia of America and the directors of 
the Rupssian company, refugees in Paris in 
1920, had no authority to ratify Manager Stur- 
after the nationalization of the in- 
surance companies in Russia. The case began 
in 1923 by the action of Fred S. James & Co., 
Star British 
Dominions, on claims against the Rossia of 
Petrograd to the amount of about $150,000. 


hahn’s act 


as assignee of the Eagle, and 


After the decision, Hartwell Cabell, attorney 
for the Rossia, made a statement commenting 
on the decision, and saying in part: 


The acquisition of the business of the Rus- 
sian company by the American company does 
not seem to be disputed. The effect of the de- 
cision, if it shall be affirmed on appeal, will be 
to require the American company out of the 
assets it received from the Russian company to 
satisfy the claim sued on in the amount finally 
determined. 


Death of William S. Warren 


William S. Warren, former manager of the 
Western department of the Liverpool and Lon- 
don and Globe Insurance Company, died at his 
home in Chicago late last week, after a brief 
illness. Mr. Warren spent his entire business 
life with the company, having retired from 
active service in 1919, although he maintained 
a desk at the Western department office and 
had been there as late as Tuesday of last week. 


Delaware Agents Elect 
The annual meeting of the Delaware Asso- 
ciation of Insurance Agents was held last week. 
C. J. Moore of Wilmington was elected presi- 
dent and Leo J. Lange, also of Wilmington, 
secretary. The constitution was amended to 
conform with the Milwaukee resolution. 


Kansas Agents to Hold Mid-Year Meeting 

The Kansas Association of Insurance Agents 
will hold a mid-year meeting at Salina, April 
14-15. Flat commissions and an agency quali- 
fication law will be discussed. 


Charles P. Walford, Jr., Richmond, president 
of the Virginia Association of Insurance 
\gents; C. J. Lunsford, Roanoke, and James T. 
Catlin, Jr., Danville, left Sunday for Cincin- 
nati, where they will represent the Virginia as- 
sociation at the mid-year meeting of the Na- 
tional association. 





Capital, $1,000,000 


vestments. 


large. 


their uniformly low yield. 


49 Wall Street 
New York 





The Importers & Exporters Insurance 
Company of New York 


Assets $3,900,000 


Unearned Premium Reserve, $1,662,087 
Net premiums written in 1925, $2,605,774. Increase, $527,482 
Insurance stocks as a class have for years ranked as high grade in- 
Returns from cash and stock dividends, valuable 


rights and enhancement in value of holdings have been consistently 


The regard in which such stocks are held is indicated by 


We recommend for investment the shares of this Company 


Price $73 per share, yielding 4.80% 


Curtis & Sanger 


Members New York and Boston Stock Exchanges 


Surplus, $911,359 


33 Congress Street 
Boston 
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ASSURANCE COMPANY, LTD. 
of London 
100 William St., New York 


Pi 


INDEMNITY COMPANY 


SS 
SS 
ee 








75 Maiden Lane, New York 


Fire, Automobile, Tornado, Explosion, Sprinkler Leakage, 

Rent, Rental Values, Use & Occupancy, Riot & Civil Commo- 

tion, Public Liability, Workmen’s Compensation, Burglary & 
Theft, Accident & Health, Plate Glass. 





























INCORPORATED 1832 


Virginia Fire and Marine 
INSURANCE COMPANY OF RICHMOND, VA. 
January 1, 1925 





Reserve for Unearned Premiums ........... ... $1,253,552.74 

CoS PA eT re 308,330.35 

Capital....... Wa SER RSS $500,000.00 

Net Surplus....... Sealine warciaawe 1,214,259.88 

Surplus to Policyholders................. .- 1,714,269.88 
Total Assets.......... ee a $3,276,142.97 


Wm. H. Palmer, Penihtent 
B. C. Lewis, Jr., Secretary 
J.C. Watson, Treasurer J. 


Wm. H. Palmer pS Vice President 
Wm. Palmer Hiil, Asst. Secretary 
M. Leake, ‘<—o Agent 














THE SIGN OF GOOD CASUALTY INSURANCE 





LIABILITY BURGLARY 

ACCIDENT CREDIT 

HEALTH BOILER 

AUTOMOBILE LANDLORDS 

TEAMS ELEVATOR 

COMPENSATION GENERAL LIABILITY 
Established 1869 

LONDON GUARANTEE & ACCIDENT CO., Ltd, CENcvAND 


Head Office 55 Fifth Ave., New York 
C. M, Berger, United States Manager 


Philadelphia Branch Office 
Wood Building, 512-514 Waltnut Street, Philadelphia, Pa. 
ELMER A. LORD & CO., Resident Managers. 145 Milk Street, Boston, Mas s 








Life Companies and General Agents Constantly 
Aim to Induce Repayment of Policy Loans 


They Can Do This by Sending Out With Premium 
and Interest Notices William T. Nash’s Latest Leaflet, 


HAVE YOU A LOAN ON YOUR LIFE 
INSURANCE? 


Another effective method of using this thought inspiring leaflet is to send a 
copy of it to each borrowing policyholder, with a short letter from the com- 
pany offering partial payment terms for the paying off of loans. 

TRY THESE PLANS! 


Send 10 cents for sample copy. Price, $30.00 per thousand. 


THE SPECTATOR COMPANY 


Chicago Publishers New York 








A ROOF OVER THEIR HEADS 


is the attractive title of a clever and unique leaflet which is certain to catch 
and hold the attention of recipients. It graphically portrays the payment of 
a mortgage by means of a life insurance policy. On the first of its four 
pages is a house, the roof of which consists of the outer fold of a life insurance 
policy, bearing the name of a particular company and the words ‘‘ Mortgage 
Policy.”’ When the folder is opened, it discloses a picture of a house on the 
third page, while the action of opening the folder lifts an arm marked 
MORTGAGE INSURANCE 

the hand automatically lifting a mortgage from the house. 

The whole folder, including pictures and reading matter, emphasizes the 
tragedy of a foreclosure, and the ease of guaranteeing payment of a mort- 
gage by means of life insurance. 


Inquiries solicited from home offices of life insurance companies. 


THE SPECTATOR COMPANY 


CHICAGO Publishers NEW YORK 

















Now— 


Of course now is the logical time to push 


Windstorm Insurance. Vengeful Spring 
winds have already begun to damage and 
destroy. 


But isn’t now also the best time to push all 
lines of coverage? Fire—Rent and Rental 
Value—U. & O.—Automobile—etc.? Now 
is a mighty sensible time to sell anything, 
and especially with insurance, tomorrow is 
oftentimes too late. 

Uncovered losses reflect to the disadvantage 
of your standing as an agent. Push Wind- 
storm Insurance now for all it’s worth— 
having sold it may forestall the loss of good 
business already on your books. Ask The 
Continental Special for any aid you may 
require. 


Ghee CONTINENTAL 
INSURANCE COMPANY 


EIGHTY MAIDEN LANE, NEW YORK, N. Y. 


CASH CAPITAL 
TEN MILLION DOLLARS 


ERNEST STURM, CHairnman of THE Boaro. 
PAUL L.HAID, Presipent. 


NEW YORK CHICAGO MONTREAL SAN FRANCISCO 



































Necklace. . 
50,000 Years Old 


Qwned by 
LOGAN MUSEUM 
Beloit College, Beloit, Wisconsin 













Beads comprising neck- 
1ECoroas eat-Ye (ate) athe) a Ae (clatg 
antlers and.polished 
stone—probably strung 
on vegetable fibre or ten- 
don of animal — found 
- in a cave -in. Southern 
France. Believed to have 
been fashioned during * 
rdecoscolthaueWattaty Melse lee 
in Europe, fixing age 
about 50,000 years. 



























Is It Insured ? 


. JEWELRY Insured one et Loss of. 
Any Kind ~ Any Time, ~ Any Where 
Coverage is "All Risks in. All Situations” 


A. F. SHAW & COMPANY 


80 Maiden Lane Insurance Exchange 
New York City Chicago, III. 
i - “ANI Risks” Department 


fait?” Fire & Marine Insurance Co. 
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NEW YORK SURVEYS 
Fires in Sprinklered Risks.—-The latest 


bulletin giving a list of fires in these risks is 
2310, issued by the sprinkler department of the 
New York Fire Insurance Exchange. It re- 
ports 47 fires, and classifies the losses as fol- 
lows: Two, none; 14, slight; 16, moderate; 
Gp considerable. 

The “Institute”—The “Institute” is en- 
gaged at the present time in preparing the 
examinations which commence on April 10, 
1926. All registrations must be in the “Insti- 
tute’ rooms on Monday, March 22, 1920, or 
they must show a postmark bearing that date. 
Otherwise it will be too late for a student to 
sit for this year. The response to the invita- 
tion for elective membership has been exceed- 
ingly gratifying to those who are interested 
in the “Institute.” The “Institute” 
new quarters in the National Board building 


has taken 


and will occupy space on the eleventh floor. 

The Insurance Society—At a_ well 
attended meeting of the officers and executive 
committee of the Insurance Society, held this 
week, contracts were approved for moving and 
for completing the work necessary to be done 
in connection with fitting up the new rooms 
While the space to be taken for the Society. 
the old grill room of the Drug and Chemical 
Club, is in very good condition, quite a little 
adaptation must be made to fit the needs of 
the library. Practically new shelving through- 
out will be installed and the assistant secre- 
tary’s room will be properly fitted up. Seventy- 
seven new members were elected. 

Insuring the Unearned Premium.—Steps 
were taken the past week to make it possible 
to insure an unearned premium on a risk. This 
was in the field of “Fire Insurance,” but might 
well apply to any other field. The object. of 
course, is to cover that loss in premium wiich 
may be sustained by the insured if, by reason 
of fire, there is a substantial loss of the un- 
earned premium. Assuming that a premium of 
$10,000 has been paid and there is a total loss 
one month after the policies go into effect, 
the insured is paid his loss for the property 
itself, but not for the premium which he has 
paid. It is to protect the insured against this 
loss that the insuring of an unearned premium 
is being developed. This, of course, has been 
a feature of marine insurance for centuries, 
but only now is it being brought up into use 
in other forms of insurance. 

BOSTON AND VICINITY 

F, A. Warren Dead.—Frederick A. Warren, 
a member of the Massachusetts Legislature and 
the past year house chairman of the joint in- 
surance committee, died at his home in Wil- 
braham last Monday as a result of a shock. 
He was 69 years of age. Out of respect to its 


house chairman the insurance committee post- 
poned the hearing on reciprocals for another 
Mr. Warren was a strong supporter 


week, 


FIRE INSURANCE TOPICS 

















Se ee 





of bills favoring the admission of reciprocal 
exchanges to Massachusetts. 
Great Lakes Transfers.—The 
tion of the Great Lakes Underwriters for 
Boston and the metropolitan district has been 
Kingman 


representa- 


transferred from the office of L. W. 
& Co. te that of D. E. Timmerman & Co. 
Licenses Revoked.—The licenses held by 
Michael Tucker of Chelsea sus- 
pended upon the findings sustaining complaints 
Brewer Co. 


have been 


preferred, against him by Cyrus 
Perrin & Kirkpatrick, Inc., alleg- 
collected totaling 


and Hollis, 
ing larceny of premiums 
about $1800. 

Agency Appointment.—Mitchell, \Whitten 
& Mowbray, Inc., Boston, have been appointed 
agents for the Equitable Fire and Marine. 

To Establish Metropolitan Office——The 
Employers Fire announces coincident with its 
removal to the new Samuel Appleton building, 
which will take place within a few days, a 
Boston metropolitan office will be established 
at the home office to handle all business for 
The agency connections of 
& Co. 
the agreement being satisfactory to all con- 
cerned. OBrion, Russell & Co. have been 
agents for this territory since the establish- 
ment of the Employers Fire. The new office 
will be in charge of C. Arthur Lindstrom, for- 
merly with Elmer A. Lord & Co. and previ- 
ous to that associated with R. A. Boit & Co. 

Field Appointments by New York Under- 
writers.—Walter Lauler, senior field man for 
the New York Underwriters, will 
have supervision of the company’s interests in 
Boston, with headquarters at 40 Broad street. 
desire to main- 


this territory. 


OBrion, Russell will be discontinued, 


hereafter 


Increasing business and the 


tain intensive service to its clients have made 


necessary this and other New England field 


readjustments. Mr. Lauler’s offices will be 


located where the Boston general agents are 
located. He is one of the best known special 


agents in this locality. EF. N. Harriman, an 


agent with considerable experience, will be 
special agent for Rhode Island and Fastern 
Massachusetts outside of the Boston metro- 


James Grover of Springfield 
will continue to have charge of 
Massachusetts and Connecticut and R. L. 
Brown of Portland will continue to supervise 
Maine, New Hampshire and Vermont. 
Agency Qualification Bill—The joint wavs 
and means commitee last 


politan district. 
Western 


Thursday heard a 
bill which asked that a provision be made for 
the examination of certain applicants for li- 
censes as insurance agents. The enactment of 
the law would, it was assumed, add a financial 
burden upon the State 
Monk, approving the bill, asked that his force 
be added to and adequate quarters be provided 
to hold such examinations. 


men appeared 


and Commissioner 


Many insurance 
favoring the measure. Com- 


missioner Monk stated that he thought it 


21 


would year to 
carry out the provisions of the bill. He stated 
that in his opinion the companies were largely 
to blame if there were incompetent agents and 
that both companies and special agents should 
take more pains in the selection of their rep- 
resentatives. 


cost approximately $2000 a 


New Orleans News-Letter 

New Orieans, March 12.—At the monthly 
luncheon of the New Orleans Insurance Ex- 
change, held on the 8th inst., at the Roosevelt 
hotel, S. Odenheimer was the speaker. 

Mr. Odenheimer is one of our most promi- 
nent and public spirited citizens. He is presi- 
dent of the Lane Cotton Mills Company of this 
city, and also president of the New Orleans 
Permanent International Trade Exhibition. At 
the urgent request of the late Mayor Tehrman, 
Mr. Odenheimer accepted the presidency of the 
latter concern when it was virtually in a state 
of coma and its dissolution was looked for at 
any moment. This energetic, tactful and tal- 
man hold, injected new 
life into its veins, pledged his indiviudal credit 


ented business took 
to raise the money needed to meet itaperative 
financial demands, and today it is a very flour- 
ising institution, a credit to the city and to this 
section, and wiil be in course of time a credit to 
the nation. Its success means more than can 
be expressed in words to the substantial growth 
and development of our local, national and in- 
ternational trade. 
his service without any compensation except 
that which comes from the satisfaction of 
having served his people and advanced their 
welfare. 

This is the man whom the Exchange was 
fortunate enough to secure as the speaker for 
the luncheon. 

Mr. Odenheimer’s 


Mr. Odenheimer has given 


address, which touched 
upon insurance but dealt mainly with the Ex- 
hibition, its purposes and its expected accom- 
plishments, was most interesting and illuminat- 


ing. 


The work ef making inspections of the 
physical conditions, from a fire insurance 


standpoint, of the school buildings in this city, 
has been committed, by the Louisiana Fire 
Prevention Bureau, to the 
wrote the business. 

In my judgment the Bureau has made a mis- 
take, for this important work should be done 
hy the experts of the Bureau, who, having no 
pecuniary interest beyond their fixed compen- 
sation and being experienced, may he depended 
on to make reports which will be reliable and 
impartial. 

Human no matter 
where found, and insurance agents are not any 
more exempt from its failings than any other 
members of the human race. 

It is not likely that any harm will result, but 
the principle, in my opinion at least, is fun- 
damentally wrong. 


local agents who 


nature is human nature 


O’ HAGERTY. 


John R. Shields Elected Secretary 
John R. Shields has been elected secretary 
of the Guaranty Fire, of Newark, N. J., suc- 
ceeding Horace R. Wemple. 








THE SPECTATOR 








———= § 





Financially Strong 


THE DEMAND FOR AN OUTLET FOR CATASTROPHE AND EXCESS REINSURAWCE 
\OF WORKMEN’S COMPENSATION, LIABILITY AND OTHER CASUALTY LINES 
IN AN AMERICAN COMPANY HAS BEEN MET BY 


American Re-Insurance Co. 


242 S. 13th Street Philadelphia, Pa. 


Assets - - “ - $4,700,216.33 
Capital - - - - 750,000.00 
Surplus - - - - 1,001,125.89 
Voluntary iateatraghe Reserve 500,000.00 
Reserves - - -  2,449,090.44 


RE-INSURANCE ONLY 


Specializing in Workmen's Compensation, Catastrophe and Excess Liability Treaties 
Competing with no direct-writing Insurance Company 
Qualified before U. S. Treasury and Licensed by Principal States 
Conservatively Managed Liberal Contracts 
CORRESPONDENCE INVITED 

















Union Indemnity Bidg. 


FIDELITY ann SURETY BONDS 


ACCIDENT, HEALTH. BURGLARY, AUTO- 
MOBILE, LIABILITY, PLATE GLASS AND 
WORKMEN’S COMPENSATION’ INSUR- 
ANCE. 





CAPITAL, $2,450,000.00 


— Inpemniry 
Gompan 


Eastern Department 
100 Maiden Lane 
New York 


Executive Offices 


New Orleans 





CASH CAPITAL $750,000.00 


CASUALTY AND SURETY COMPANY 
Home Office: Brumder Building 
MILWAUKEE, WISCONSIN 

Executive Offices Eastern Department 


UNION INDEMNITY BUILDING 100 MAIDEN LANE 
NEW ORLEANS NEW YORK 








ee 


NEW YORK 
MINNEAPOLIS 


SAN FRANCISCo 
RICHMOND 


Marsh & McLennan 
INSURANCE 
Fire 


Liability Marine 


175 W. Jackson Blvd., Chicago 








London Seattle Montreal 
Winnipeg Detroit Duluth 
Pittsburgh Cleveland Buffalo 
Phoenix Columbus 


Portland 




















The Colonial Life 
Insurance Company of America 


Industrial Life Insurance— 
Especially attractive and favorable to the 
Insured. 

Ordinary Life Policies— 
All forms of Life, Limited Payment and 
Endowment, containing attractive and 
novel features, with High Values at Low 


Cost. 
Give Agents Unusual Money-Making 
Opportunities 
OFFICERS 


E. J. Heppenheimer, President 
Geo. T. Smith, Vice-President S. R. Drown, Secretary 
Chas. F. Nettleship, 2nd Vice-President E. C. Wise, Treasurer 


HOME OFFICE: JERSEY CITY, N. J. 











Field Annuals 


Insurance Directories 


for 


*Greater New York 
+New York State 
New Jersey 
Kentucky 


Tennessee 
North Carolina 
South Carolina 
Virginia 

Texas 


*City and Suburban. 
tExclusive of Greater New York. 


Each volume contains a complete list of agents in 
the territory covered, with address, list of com- 
panies represented, etc. 


Many new features are included that will be found 
only in “Field Annuals.” 


Price of each $5.00 Postpaid 
THE INSURANCE FIELD COMPANY 


Incorporated 


P. 0. BOX 617 LOUISVILLE, KY. 
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SAFETY CONGRESS 





York State Holds First Annual 
Gathering 


ACCIDENTS IN 1925 


New 


57,516 





Over 1,000 Officials Attend—Education of 
Public Suggested as Best Remedy 
The first New York 
held at Albany last 
of the Bureau of Motor Vehicles, of 
which Charles A. Harnett is cnef. More than 
1000 public and civic officials attended the ses- 
sions and heard such speakers as Leon Arno- 


Vehicle 


Congress was 
auspices 


Safety 
week under the 


State 


of ihe Motor 
Whitney, associate manager 
National Bureau of Casualty and 
Underwriters; C. E. Hill, vice-presi- 
dent of the National Safety Council; Michael 
president of the Amalgamated Taxi 
New York: former Senator 
Commissioner Harnett, and 


witz, statistician 
Bureau; A. W. 
of the 
Surety 


Donella, 
Association of 
Clayton R. Lusk: 
others. 

dealing) with the num- 
New York 


Arnowitz, 
that 


Statistician 


ber of accidents occur 1n 


State vearly. said: 


year in New York State 
killed and 54,206 were in- 
accidents. Most of these 
been avoided. It is in- 
70 per cent of the acci- 
from motor vehicles 


During the last 
3120 per rsons were 
sured in automobile 
accidents could have 
teresting to that 
dents reported resulted 
striking pedestrians. 

Of all those killed, 527 
were plaving in the street. Forty-five per cent 
of all the accid lents occurred at street inter- 
sections. Ta: ‘abs represented only 3 per cent 

all the rs registered, vet they represent 
17 per cent of the accidents. 

Declaring that education of the public was 
the best 


nate 


were children who 





C 
1 
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means of accident prevention, the 


speaker made the following recommendations : 
First—See that advance 
(which are furnished by the 
properly maintained. 
Second.—Require 
carrying explosives or inflammable liquids to 
stop before passing over railroad tracks at 
grade, the same as is required of revenue oper- 
ated motor vehicles 
Third.—The prevention of 
unnecessary highways across 


warning signs 


railroads} are 
and trucks 


school busses 


the building of 
railway tracks. 


Fourth.—The elimination of — crossings 
through the rerouting of highways wherever 
possible. 


obstructions to 
feet of the 


Fifth—The 


view on the 


elimination of 
highway within 500 
crossing. 

Sixth—The enactment of stringent laws re- 
quiring a proper standard of qualification, mak- 
Ing it impossible for motor cars to be oper- 
ated by those 
quired mental 


who are unable to meet the re- 
and physical tests. 


AUTOMOBILE FATALITIES 


79 Cities Report 377 Deaths from Jan- 
uary 3 to February 27 


Conmmerce announces 
fatalities 


February 27 


The Department of 
that 
four-week 


reports of automobile for the 


period ending have 


received from seventy-ntne large cities 
in the United States. The total 
such fatalities in these cities was 377 


trasted with 434 for the preceding four weeks, 


been 
number of 
, as con- 


four-week 
The 


numbers in eleven periods of four weeks were 


and the daily averages for the two 


periods were 13.5 and 15.5, respectively. 
as tollows: 


Four WrEEKS [ENDING 


Pebetiany 27> WOe6e. gies i Wansederines ota Bry; 
JaNGAEy 30h AOC an 50 cs pawns comeetaws 434 
FAGUGALY Sh NOONE + oon hase cc hadaee des 558 
December Si SOS sisi. ae wate womans 632 
NoOwentbie Fo “0256. « oo Soaks He wena 616 
Cletoher Ww tee. ac hascc scare nneeuneas 528 
SGptember Ta TOO tui... ade ccorvtarecieare wie 531 
Whciys (296 “Teree dsc eorndine de newwantews 42 
eS Be Ne. LOG oa.) scas, .s Solo cir wa tometer 460 
FOES $On WOO. sa rec kois Barnes neeenens 495 
PUN 2 WOR io raid ois ens cle nurse tues 492 

The reduction of 13 per cent in the total 


number 
compared with the period: ending January 30, 
to: the 
Fewer automobile fatali- 


shown in the last four-week period, as 


1926, must probably be credited largely 


season of the year. 
owing to dimin- 
For 
the registration area the 
26 per cent less than the 
even after full 


ties in February is the rule 


machines in bad weather. 
example, in 1024 in 
total 


January 


ished use of 
February was 
total for allowance 


was made for the difference in the number of 
days in the months. 
tv-eight 


total automobile deaths where both 


For fit cities in the last four-week 


pert rd, the 


the death and the accident occurred within 


city limits was 258, as against a total of 280 
tor all accidents re- 


from automobile 


whether — the 


deaths 


eardless of accident occurred 


within or outside city limits. 


French 


French, 


Carroll 

The many friends of J. Carroll presi- 
dent of the New York Casualty Company, are 
extending him their sympathy on the death of 
his wife, Mrs. Maud Brown French, which 
occurred at their home in East Orange, N. J., 
last week. 


Bereavement of J. 


on Friday of 








BURGLARY RATES 


National Bureau Announces 
Revisions 


82 PER CENT INCREASE IN FLORIDA 


New York Scale Also Increased—Reduc- 
tions in Connecticut and Delaware 
new schedule of residence burglary and 

theft and personal hold-up insurance rates be- 

came effective in Delaware and Connecticut last 

Monday. This was made by 

the National Casualty and Surety 

Underwriters and stated that rates for residence 

burglary and theft and personal hold-up in- 

New Canaan, Norwalk, Greenwich, 

Stamford and Darien, Conn., are reduced ap- 

proximately 45 per cent. In Wilmington, Del., 

the reduction is about 33% per cent. 
These reductions form only a part of a na- 


announcement 
Bureau of 


surance in 


tional revision of rates for these forms of 
coverage. 
Palm Beach and other sections of Florida 


head the list of territories where rates have 
been increased with an 82 per cent increase af- 
fecting the counties of Broward, Dade, Duval. 
lillshorough, Palm Beach and Pineallas. 

Rates for the three counties of New York, 
the Bronx and Kings in Greater New York 
have been increased 15 per cent. No change is 
made in the present rates for Queens or Staten 
Tsland. 

For Albany, the capital of New York State, 
the increase is 20 per cent. 

Toledo, has earned a reduction of 17% 
per cent. The rates for Atlanta, Ga., are in- 
creased approximately 25 per cent. The rates 
for Des Moines, Ia., are increased approxi- 
50 per The rates for all counties 
excepting Jackson, St. Louis and 
St. Louis City, are increased approximately 50 
per cent. The rates for all counties in Tennes- 
see, excepting Shelby and Davidson, are in- 
creased approximately 50 per cent. The rates 
for Salt Lake, Utah, are increased approxi- 
mately 1774 per cent. 

Insofar as New York is concerned, the Na- 
tional Bureau points out that the increased 
rates are not to be taken as any reflection upon 
the present police administration. 


mately cent. 


in Missouri, 





Desk Room and 
Private Offices 
Furnished to 
Brokers and 
Agents 





5 TO BROKERS 
We are Specialists in Accident and Health Insurance for Women 


THE MEACHAM AGENCY, Inc. 


Managers, Times Square Branch, Accident and Health Dept. 
INDEPENDENCE INDEMNITY COMPANY 
Times Building, Broadway and 42nd St., New York City 


Tel 1361 
nee 62 
ryant 1363 
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LIBERTY SURETY BOND 


Officers of Company Have Practical Field 
Experience—Assets Are $402,290 


The Liberty Surety Bond Insurance Com- 
pany, whose home office is located at State and 
Willow streets, Trenton, N. J., and which: re- 
cently began operations, now has assets of 
$402,290, together with a capital of $263,832 
and a surplus of $73,007. 

The officers of the Liberty Surety Bond are 
Newton A. K. Bugbee, president; Robert M. 
Johnston, first vice-president; Frank W. 
Stucky, vice-president: R. C. Carson, secre- 
tary, and Emerson Richards, treasurer. All 
of the executives; have had much business and 
insurance experience. Vice-President Johnston 
was an agent of the National Surety at At- 
lantic City for many years; Vice-President 
Stucky was manager for the National at New- 
ark, and Secretary Carson, also formerly with 
the National Surety, is thoroughly familiar 
with both field and home-office work. The 
fact that the officers have had practical agency 
experience should prove of great value to the 
company in handling its agents. 

Commenting on the company’s plans, Secre- 
tary Carson says: 

We are doing business in New Jersey only 
for the present, but intend to branch out later 
on; and have sources of capital at our disposal 
which will be ample for any need which may 
arise if we should decide to go more widely 
into the business. 

The Liberty Surety Bond writes fidelity and 
surety lines only at present. 








COMMONWEALTH 
CASUALTY 
COMPANY 


PHILADELPHIA’S OLDEST 
CASUALTY COMPANY 


ACCIDENT and HEALTH 
INSURANCE 


AUTOMOBILE and TEAMS 
INSURANCE 


NO OTHER LINES 
BEST POLICIES 
LOWES * RATES 


UP-TO-THE MINUTE SERVICE 
WE SOLICIT YOUR BUSINESS 


CONSTANTLY INCREASING 
BUSINESS and FINANCIAL 
STRENGTH 




















J. B. Boyer Made Vice-President of 
National Accident and Health 


J. B. Boyer of Chicago, general counsel of 
the United States National Life and Casualty 
up to the time of its consolidation, has ter- 
minated his connection with that company and 
accepted the position of vice-president and 
general counsel of the National Accident and 
Health Insurance Company of Philadelphia. 

Mr. Boyer entered the employ of the Na- 
tional Life Insurance Company of the U. S. 
A. in September, 1911, as attorney for its cas- 
ualty department then being organized and has 
since been actively engaged in the develop- 
ment of its business and that of its successor, 
the United States National Life and Casualty 
Company. Mr. Boyer has substantially in- 


=—=—=—=—- 


creased his financial interest in the Nationa} 
Accident and Health Insurance Company 0 
Philadelphia and will in the future devote his 
entire time and attention to that company, 


K. M. Burt Leaving Philadelphia 

PHILADELPHIA, Pa., March 15.—There jg 4 
very decided need of good casualty men ip 
Philadelphia now, and the removal of Ken- 
neth M. Burt, manager of the casualty depart. 
ment of Creth & Sullivan, is not helping the 
situation a bit. Mr. Burt has many friends 
here who dislike very much to see him leave 
for Waltham, Mass., where he goes to map. 
age the automobile agency of his brother-in. 
law who died recently. 





Words to 


its other business. 


FIDELITY and DEPOSIT 
COMPANY 


BALTIMORE 


Bonds’ and 


Insurance 


Fidelity and Surety 


Burglary 





OWADAYS, the insurance agency 
which does not represent a good 
surety company is not only overlook- 
ing a source of additional income, but 
making it easier for its better-equipped 


competitors to get away with some of 


ot 
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PRODUCTION DEPARTMENT, 
FIDELITY & DEPOSIT COMPANY, 
Baltimore, Md. 
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| If you are not already adequately repre- 
! sented in this territory I will be glad to have 
| full information regarding an agency connec- 
| tion with your Company. 
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BAIL BONDS 


Problem Concerns Politics, Public 
and Insurance 


ACCUSED NOT FREED IN ALL CASES 


Surety Companies Realize Difficulties of 
Situation 

The recent attack on surety companies made 
hy Police Commissioner McLaughlin of New 
York, the daily newspaper treatment of the 
subject, the action of certain justices in refus- 
ing bail to specified offenders, and similar 
moves, all point to the fact thet everything is 
not “peaches and cream’ with the bail bond 
situation, at least as viewed from the eye of 
the outsider. The subject is one in which poli- 
tics, public weal and insurance are so closely 
mingled as to be baffling. An instance of the 
political side of the question may be found in 
cases where a judge fixes bail at, say, $10,000, 
and a friend of the accused manages to have 
this reduced to $1000 or so, simply because he 
knows “a friend of a friend” of some official. 

Another pertinent instance is the following, 
names being withdrawn for obvious reasons: 
A certain official had it “in for’ a certain indi- 
vidual, and when that individual was given a 
bailbond, the official's enmity turned to the 
surety company. The bonded individual’s case 
was called in the court room at 2.15 P. M., but 
he did not appear. At 2:45 a man from the 
district attorney’s office demanded the forfeit- 
ure of the bond, allowing the surety company 
exactly thirty minutes in which to produce their 
man—an impossible requirement. Fortunately, 
the surety company was able to take proper 
steps to get an extension of time and did pro- 
duce the man the next day. 

At another time, when a surety company was 
called upon and told that it had too many 
“criminals” out on hail, the company’s officers 
agreed to submit the names of all bailed parties 
to the district attorney, and further agreed to 
lodge in jail any man to whom the district at- 


torney might take exception. Out of 6000 in- 


dividuals the district attorney found it pos- 
sible to object to just 13! 
In refutation of Police Commissioner Mce- 


Laughlin’s statement that “surety companies op- 
erating in this city (New York) are daily fur- 
nishing bail bonds to every class of criminal,” 
one company points to the following instructions 
sent out to its agents: 





Under no circumstances are you to furnish 
bail for any person charged with the offense 
of being a pickpocket or shoplifter. for any 
Person charged with vagrancy, 
or violation of the Tenement House Law: for 
any person charged with arson: or for any 
person charged with robbery or hold up: also 
lor any person charged with violation of the 
Harrison Act selling or having in his posses- 
sion narcotics. 

You must obey this order. Should the com- 
pany find out you have written a bond in vio- 
lation of this order your powers will imme- 
diately be revoked, and under no circumstances 
reinstated. 

We are sending a copy of this letter to the 
Superintendent of Insurance for his files, and 
Wwe are also sending a cony of this letter to 
the Police Commissioner of New York City. 


prostitution or 


That the surety companies writing bail bonds 
in New York City are aware of the difficulties 
of their business is shown by the following 
reply, from one company, made to a question- 
naire sent out by the Joint Legislative Com- 


mittee on the Co-ordination of Civil and 
Criminal Practice Acts at Albany: 

Q. What steps do you take to ascertain the 
character of the person whose bail bonds you 
furnish ? 

A. The duly accredited agents of the com- 
pany are, and always have heen, fully instructed 
to inquire into and determine the character of 
any and all persons who may make application 
for the surety bonds of this company. Natur- 
ally the extent to which such inquiry is actually 
made depends upon the individual agent. The 
company enforces most strict adherence to the 
various regulations that it promulgates from 
time to time, in an effort to rigidly control 
this section of its business, but regrets that the 
censure for any deviation therefrom on the 
part of any particular agent, must tale the 
form of disciplinary action, rather than the 
preferable prevention of the act itself. 


Great Gains of General Reinsurance 
Corporation 

An inspection of the financial statement of 
the General Reinsurance Corporation, of New 
York, as of December 31, 1925, discloses the 
fact that great advances were made last year 
business transacted and in 
assets and reserves. The net premium writings 
of the company last year increased by nearly 
$2,000,000, and the admitted assets show a gain 
of over $1,265,coo, while the sum of over $1,- 


both in volume of 


600,000 was added to loss and premium re- 


serves. The company now possesses resources 
aggregating $6,547,830, and after providing a 
loss and loss expense reserve of $2,860,888, an 
premium reserve of $1,688,528, re- 
liabilities, 


and a voluntary reserve of $215,192. the 


unearned 


serves for commissions and other 
com- 
shows a surplus to treatvho!ders of $1,- 
The Gen- 


writes casualty 


pany 
500,000, including $1,000,000 capital. 
eral Reinsurance Corporation 
and surety treaty reinsurances, and covers ex- 
White is 


president of this strong and progressive com- 


cess and catastrophe risks. J. G. 
pany, and Carl M. Hansen is its vice-president 


and general manager. 





SUPPORT PROPOSALS 





Labor Association Urging Compensa- 
tion for Ship Workers 





CUMMINS-GRAHAM BILL 


Protection Includes Longshoremen—New 
York Benefit Scale Is Basis 


The introduction and adeption of a Federal 
accident compensation law for longshoremen 
and ship repairmen is being strenuously urged 
by the American Association for Labor Legis- 
lation. The Association inaugurated a 
movement to support the Cummins-Graham 
compensation bill (S.3170—H.R: 9498) which 
provides compensation for longshoremen and 
such ship workers as machinists, boilermakers, 
carpenters and painters, including about twenty 
crafts in all, who may be injured while on 
board vessels at dock. 

The scale of benefits under the proposed bill 
is based on that in use in New York: the 
State having the largest number of such work- 
ers. It is suggested that administration of the 
act will be through local Federal deputies co- 
operating with State compensation officials 
wherever the latter choose to assist. It is in- 
tended that unified supervision will be secured 
by bringing the act under the direction of the 
United States Employees Compensation Com- 


has 


mission. 
limited appeal to 
the courts on questions of law is provided and 


Necessary and desirable 
emphasis is laid on accident prevention activi- 
ties and rehabilitation of disabled workmen. 

John B. Andrews, secretary of the Ameri- 
can Association for Labor Legislation, in dfs- 
cussing this pending measure, says: 


The time is more than ripe for this com- 
prehensive and final soiution of a vexatious 
national problem. For years, hundreds of thou- 
sands of our most essential workers at the 
docks have been shuttled about—“out again, 
in again’—by closely divided opinions of the 
highest court. Patiently they have exhausted 
every legal approach to the local compensation 
remedy. Both thev and their employers are 
now left in a situation that is indefensible and 
unbearable. , 





Casual Casualty Comments 





Edward La Mar has been made manager 
department of the Southern 
Mr. La Mar 


has been in the accident and health business in 


of the accident 


Surety Company at Indianapolis. 


Indianapolis for the past fifteen years and is 
well known in local and State insyrance circles. 

W. L. Barnhart, of the forgery bond de- 
partment of the National Surety, addressed 
the Delaware State Bankers Association at 
the Hotel Dupont, Wilmington, recently, on 
the subject of “Criminal Psychology.” 

John P. Keevers, assistant manager of 
Conkling, Price & Webb of Chicago, has re- 
signed to become manager of the bond depart- 
ment of the Maryland Casualty office in that 
city. 

R. C. Feldsmith has been made superin- 


25 


tendent of agents for the Continental Casualty 
to have charge of developing surety lines. 


C. L. Billman, president of the Massa- 
chusetts Plate Glass Insurance Company, has 
heen elected a vice-president of the National 
Shawmut Bank of He was formerly 
vice-president of the Beacon Trust Company. 


E. Ryan, formerly with the 
Surety, has been appointed district 


3oston. 


George 
National 
sales superintendent for the credit department 
of the O’Neil & Parker office. O’Neil & 
Parker are Boston managers for the United 
States Fidelity and Guaranty. 

Alvin E. Estabrook has been appointed 
inspector for the Boston branch office of the 
Metropclitan Casualty. 
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ASSETS LIABILITIES | Employ 
Reserve for Losses and Loss Ex- Factory 
Bonds and Stocks (Market Value). %$5,139,645.00 penses...... Stet e eee eee e ee eees $2,860,887.81 ee 
ss. ; _ Unearned Premium Reserve....... 1,688,528.20 i 
Cash in Bank and Office.......... 382,870.01 Commissions Payable............. 210,221.42 Fidelity 
> Te ; A © y > rs Fac a7 € : 4 . F é 
Premiums in Course of Collection <9 aidan marian nile, Tomes, ete. Rl eres care 

m _ - WV PINCSCIN Gl 6 os ousted od oreo 219,192.32 : 
(not over 90 days).............. 627,912.65 Total Liabilities oor oge 


a ss + a nd a \,a~ 3 N 
Accrued Interest on Bonds and (except Capital and Surplus) $5,047,829.75 Gulf Lif 


“a se CAPITAL STOCK. .$1,000,000.00 Guarant 

Webs cde ucncwcearpaanedene 68,962. = : Ns 
Stocks siiaiacaaia SURFIUG.......... 500,000.00 Hardwa 
Other Admitted Assets........... 328,439.99 SURPLUS TO TREATYHOLD- pe 
pancmnpgetnatnedians ee eer eee by pat 1,500,000.00 Ilinois 1 
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March 18, 1920 "DF is SPECTATOR Casualty, Surety, Etc. 


PRELIMINARY STATEMENTS OF CASUALTY, SURETY AND MISC. COMPANIES FLAYS COMPANIES 


i s from the preliminary statements of Casualty, Surety and Miscellaneous Insurance Com- le ; 
Tes eheeing Oe 1925, have been compiled from the returns made direct to THE SPECTATOR, Supplementary H. L. Brandt Denounces Writing of 














anies, COV * ¢ 
orts in previous issues. eae’ Bs - a 
to rep Suveien te Net Limited Form” Accident Policies 
> TY Capital Total Policy- Premiums Losses 
NAME AND LOCATION OF CoMPANY a : i en i 
N Stock Assets holders Written ; = ; CALLS PRACTICE DISHONEST 
Ity & Surety, Hartford............ $2,000,000 $24,732,571 $7,767,805 $17,280,805 $7,292,903 
Aetna Casualty & Surety, 't). Hartford.. 10,000,000 274,194,649 32,459,590 30,228,216 16,260,935 a 
a Life, (Acc. & Liability Dep’t), Har ] pus ‘pe 36 343 3 — ‘ : x 
Aapericat Automobile Indemnity, Indianapolis. . ee 3 Pm usaeeee 2 sovaer ent au Says Blame for Misrepresentation Lies on 
’ : ( i i (ae Se 775, ,439, ,992, ,272,657 7, 5 : 
american et et ee, Lake Elmo... © Mutual 13,502 9,430 7,783 3,673 Home Office Executives, Not on Agents 
meri i ° ° 
: 7 ‘ 5.65 . L.Brandt, agency manager of the Illinois 
American Mutual Casualty, Clautotts.<< céccwcis sy - ous +2 ehtune ‘ rte ‘ sara ; H > , agency 4 er ¢ e Il 
American Mutual en ee SELES pea by gee he ge lian por gor "677 259 965°753  \Llutual Casualty Company of Peoria, addressed 
5 Tat’ 3 . Br.), Galveston..... , , od, E76 20% ’ = ~« ane oe 24° One ° ae = e 
Ancient aera pAb Ss sacs Fraternal i ae acho ere the silver jubilee meeting of the Health and 
Ancie : - 200,000 369,267 319, f67,¢ R : . . P 
‘Atlas Casualty, Chicago............-seeeeeees 10,( 39,204 Accident Underwriters Conference at the 
; Seas _... Mutual 2,090,399 1,675,972 781,612 116,700 danle_Cadill- af 3 eae = 
ernest 2g ip Sa lamin ane Mutual 903,304 285,711 1,002,027 499,508  Book-Cadillac hotel in Detroit recently, taking 
wee ade See... cea oe 100,000 467,652 292,521 490,682 247,468 =the place of O. L. McCord, president of the 
aoe & Mirs. Mutual Casualty, Chicago..... Mutual 1,193,952 750,544 1,083,060 411,288 d ie 
enh Mutual Casualty, New York Mutual ait CC ei 42,099 6,784 company, who could not attend. Mr. Brandt 
Butchers 4 ae Se ee nie ‘ . ° . os 
: - < K indulged in a pyrotechnical display of opinions 
Capital City Surety, New York.......-..++++- 100,000 240,907 ete gt ieee ahed aa D} . sp y ‘ Pp 
Celina Mutual Casualty, Celina.............-- sSeaoee 319681 1.45n's07 619635 oO" the limited form accident policy, and se- 
ore Ld y soon ng, Sar 69,569 "34,271 "63,204 22,566  verely criticized companies for writing this 
Central n National Life, Boston..........---- 1,500,000 30,837,050 —‘1,039,431 414,209 GSTS lacs of coverant. Saying that the public, in 
RNG wWatkecocs.cs.00 05.020" 2,000,000 10,932,099 4,000,000 9,345,247 5,384,870 +s hyvine limited f, accid icies, was 
Coe te ie Mutual 074,893 663,771 «217,874 2,276,572 Ying limited form accident policies, was 
Consolidated Underwriters, Kansas City........ Reciprocal 2,246,662 932,146 3,149,815 ary actually being preyed on by the companies, be- 
png veal Clini asvi N al eer ,310 485 a he ae : : 
Douglas rag A a Douglasville....... oo 1,061,881 325,617 1,160,435 419.598 cause the individual does not read his policy, 
nee MilaleiehGeccote coe eo nee ceene. ; : 4 hee : vial ' 
cnet hs i Tia pee ween 309,638 410,438 250,22 5 and so is misled into thinking he is more fully 
Tee trers Indemnity, Kansos City, Mo.......- 700,000 3,155,844 1,046,728 2,875,405 1,196,813 protected than is actually the case, Mr. Brandt 
sa overs Mutual Casualty, Des Moines...... Mutual 411,397 140,126 342,073 223,442 d: 
ee takedl Liability, Providence.......... Mutual 1,733,714 831,705 884,418 160,385 stated : 
Federal Automobile Ins. Assn., Indianapolis.... Reciprocal 341,864 56,517 841,852 159,727 The limited policy to which I refer is a con- 
Federal Indemnity Exchange, Reading......... Reciprocal 157,061 70,124 203,737 66,946 tract which in consideration of a small annual 
Federal Savings and Insurance, Indianapolis... . Mutual ; Pig eat ; onus este premium of $500, $10.00 or $15.00 agrees to 
ee ee Fraternal 370106. ~=—=«228'197—« 400/519 ~—«‘T91'501._—«~Pay__regardless of the class of the applicant an 
et Caamay, Wathingion. ep ienceus 100,000 134,198 123,585 20,204 6,604 pe wer benefit of $5000, tomenee with 
: a weekly accident or illness benefit of $25.00. 
F tire & Li , 5 4,438,017 2,150,075 13,255,509 —-7,781,2 : ; ob : 
Camnenh Bocitant, Tse 4 Sot de coe wae Ae BAS oy lee Me'sne Payment, however, is made conditional upon 
pe fs aithig 3 Mags or a i 250,000 3,637,107 458,411 1,248,053 644,263 the happening of certain events so remote or 
aan & Acie, ee Pe... 161,000 290,731 272,088 737,127 212,315 rare that liability is seldom experienced under 
Guarantee Co. of N. A., Montreal............. 304,600 3,369,421 2,497,399 404,126 70,210, : 
. . 7” tl. 
Hardware Mutual Casualty, Stevens Point..... | Mutual 1,307,393 258,340 1,347,542 484,991 It is a cheap but clever imitation of the real 
Home Plate Glass, Washington, D. C........-- cana cae 160 ain austen aaeaee thing in policy contracts, and the publicity used 
eee coreg zone ade Reena DU aoa Mutual 87,830 72,709 191,829 “79,129 to put it across is a revelation to what lengths 
inane Co. of California, San Francisco..... 200,000 1,384,999 500,771 853,256 389,831 deception may be practiced within the law. It 
Indiana Ins., Indianapolis............200++08: 130,000 344,985 221,380 145,352 36,388 |S Not surprising, therefore, that thousands of 
International Fidelity, Jersey City............- 300,000 1,786,711 —-1,654,490 146,446 49283 unsuspecting persons are trapned into buying 
Jamestown “Mutual Ins., Jamestown. «os «0060 Mutual _ 325 864 212,852 283,851 100,106 them. 
Kansas Bankers’ Surety, ees a orage.. 10000 1364613 rd tenes Pre Of course, this is dishonest. It is getting 
Kentucky Central Life & Accident, Anchorage. . ee sii ‘ vals mm money under false pretenses. If committed in 
Keystone Indemnity, Philadelphia............. Reciprocal 466,215 111,744 579,985 278,420 a commercial transaction the offender on con- 
London Guarantee & Accident, London........ t750,000 =17,007,456 2,679,255 12,051,673 8,989,575 ighi ‘ould } } m in jail 
v suare : » i one al py veirt 2’ A79 Ave 90n FOr iction would be thrown 1n jail. 
London & Lancashire, Hartford.............-. 750,000 4,467,647 1,641,331 2,672,475 1,290,795 . : ; 
Lumbermen’s Reciprocal, Houston............+ Reciprocal 1,078,113 166,012 1,383,607 906,389 Oi course claims are sometimes paid under 
Lynch Coal Operators Reciprocal, Terre Haute,. Reciprocal 1,881,352 278,757 679,068 999,440 this form policy, to the utter chagrin and un- 
Mirs. and Who esalers Indemnity, Denver...... Reciprocal 157,657 _97,858 104,532 36,661 speakable disgust of the company, but the per- 
Manufacturers Casualty, Philadelphia.......... 340,215 1,536,429 578,999 652,196 260,897 centage, considering the tremendous volume of 
alty ? 2X ¢ > 9 127 2 B7F R90: ° e . * 4° 
Massachusetts Bonding, Boston.........-.+++- 2,000,000 10,443,7 39 a ag go 3,675,822 husiness written, is ridiculously small. 
Mass, Indemnity, Boston...........2sececsers Mutual _ 24,342 17,98 2 32,207 2 _ 18,024 RI ena, ’ 3 : 
Massachusetts Protective, Worcester........... 500,000 5,508,567 1,702,631 6,070,060 3,761,323 rylame lor musrepresentation of coverage 
Manufacturers Liability, Jersey City........... 500,000 2,117,401 760,402 1,534,188 1,181,951 lies not on the agent, but on the company, said 
Metropolitan Motor, Cleveland............... 126,570 306,694 217,619 115,572 65,504 Mr. Brandt, and continued: 
SORES AS Se 100,000 213,308 120,755 275,328 136,636 ; 
Midland Casualty, Milwaukee........... » 120,000 9,04 90,006 ‘ a ‘ ; ' 
Missouri Insurance Co., St. Louis..........+0+ 200,000 718,266 367,717 1,027,98 ! 434,547 It is a favorite swivel chair sport to drape 
Missouri State Life (Acc, Br.), St. Louis........ 2,000,000 61,889,486 4,007,979 524,366 293,620 all the blame for misrepresentation in our 
Monarch Accident, Springfield, Mass........... 100,000 728,236 257,708 1,182,492 581,093 business around the shoulder of the agent. 
Motor Vehicle Underwriters, Chicago.......... Reciprocal pe gin Py gn oaaee — The theory is that company executives, like 
M i FOLGE Joe ct none wsicicasmncee Mutua 462,812 364,705 93,777 5,565 ena eg urend aos hs Pe =. 
Wamal Lite of Wino, Sucingbedas W222. 200,000 2,326,565 m341,664 425,888 «175.456 Caesar's wife, are above suspicion. This un- 
Mutual Union Ins., Seattle............0eeeeee Mutual 107,347 12,467 119,423 59.068 fortunately is not the case. Human nature is 
National Accident, Lincoln. ............s000s: 100,000 264,309 129,786 157,558 42,825 the same everywhere, even in home offices. All 
lati ! RENAN WE IRM. Gh. opie aso olive 200,000 921,433 457,089 596,799 223163 company executives do not, regardless of the 
National Buto., Los Angeles: <.c:6.6. 05 seccee ane 000 868 618 425°618 1.474.458 658 088 lit f tl : : ical te 4 
National Casualty, Detroit... ....,...6<sc0sesecs 200, 865,6 20,61 214,405 298, morality o 1é issue involved, detour aroun 
National ane Casualty, Des Moines....... Mutual 175,190 111,524 212,675 86,394 the line of least resistance if the road ahead 
New Century Casualty, Chicago...........+.++ 100,000 234,898 173,310 112,161 23,408 hanee sal as ‘ , a 4 ad — 
; ‘ eads to quick and certain profit, any more than 
New Hampshire Mutual Liability, Concord..... 200,000 603,925 310,579 377,478 123,428 does agent. 
New Jersey Fidelity & Plate Glass, Newark... 800,000 4,946,772 1,814,654 2,583,147 —1,110;778 “les yr 6 iain: teenie aie a eee 
New York Casualty, New York+...........-. 750,000 3,270,700 ~—. 2,201,189 ~——1,519,216 434,687 _In the case of the limited policy at least, 
North American Accident, Chicago............ 200,000 1,896,407 412,882 2,820,329 962,042 since this is a creature of company executives, 
Northwestern Casualty & Surety, Milwaukee... 750,000 2,480,335 1,289,100 960,029 1,027,990 exclusive responsibility for all the havoc it 
Northwest Mutual Acc., Seattle............ Mitel sssceeas 10,033 76,760 39,452 causes, rests on them. 
Old tic tenes, Rhea eee ee aicvdreosiava odacas 200,000 1,975,892 314,687 at 5,263 ee 
Old Line Life, Milwaukee..........-.---+0005 672,635 8,500,349  —‘1,137,172 135,33 50,741 a: : 
Fednayivania Casualty, Lancaster etree 139,500 236,262 38,269 85,220 38294 Fidelity and Deposit Goes on 12 Per Cent 
Pioneer Insurance, Lincoln. ..........-++eeee- 50,000 204,565 147,000 120,673 40,548 Dividend Basis 
fPremiums and losses are from October 1, 1925 to December 31, 1925. gFigures are for both the accident and life Ss is » Bj itv z et , 
departments. Underwriters, investments. Deposit capital. * In the case of life companies, Capital, Assets and és tock of the Fidelity and Deposit Company, 
Surplus include life department; otherwise report pertains to accident and health only. Baltimore, was voted on the regular 12 per 


m Includes $31,664 ergency fund. -++ Formerly the New York Plate Glass Insurance Co. { Formerly the Wis- sos : 5 a 
consin atonal Mutual los. Co. -heune éhanged to the above on January 26, 1926. m Does not include $546,750 cent dividend basis at the meeting of : share 
underwriters notes receivable.s holders held last week. A quarterly dividend 

i y capital, d 00 arant ital. - . , 
innate Cokie ia ee $200,000 guaranty capital Includes $35,000 guaranty capital. f Does not of 3 per cent will be paid on March 3I. 
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FRANK F. HAIGHT, President Consulting Actuaries Phone: BEEKMAN 1461 it 
INDIANAPOLIS INDEPENDENT LIFE BLDG : ‘ — 
OMAHA DENVER DES MOINES NASHVILLE, TENNESSSE 81 Fulton St. — New York City dame 
the | 
28 











“hureday 











| 


| 











March 18, 1926 


FHE ‘SPECTATOR 





Miscellaneous Insurance 








NEW BOOK ON FIRE RATING 


Comprehensive Work by E. R. Hardy 
Published by The Spectator Company 


Edward R. Hardy, assistant manager of the 
New York Fire Insurance Exchange, has writ- 
ten a book entitled “The Making of the Fire 
Insurance Rate,” which has just been published 
by The Spectator Company of New York. This 
yolume is said to be the only one dealing solely 


of rating, it is essential that underwriters and 
others should make an even closer study of rat- 
ing methods than they have made heretofore. 
Hence this book of Mr. Hardy’s, the major 
portion of which is devoted to present-day rat- 
ing methods, while also describing those in use 
in earlier periods, will be found of exceptional 
interest and service by those engaged in the 
business of fire insurance, or who are students 
of its principles and practice. The book con- 
tains over 340 pages and sells at $6 per copy.— 


Alliance Field Appointment 

We are pleased to advise you of the appoint- 
ment, as of April 1, of W. C. Drummond, as 
special agent of the Alliance Insurance Com- 
pany of Philadelphia, for Western Pennsyl- 
vania, succeeding L. R. Chapman, who takes 
up new duties with the marine branch of the 
company. 

Mr. Drummond is an experienced field man, 








: j ire i i ting, aside 7 we 
with the subject of fire insurance rating, The Journal of Commerce, New York. ' é en 
from those associated with the advocacy of some : who has been with our organization for some 
one system of rating. Rating has a aoe rE ee eee me eRe a ee and is perhaps personally known to many 
nized as the most important problem in the shale ee Dien tae ay ee aes ; ; ee ceweir ue gies es 
recognized as t d a I in Texas was granted by the Texas department of or our agents. He will be located at No. 


fre insurance business ,and now that ecorts are 


being made to establish a nation-wide system insurance to the 
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Earthquake Hazards and Insurance 
(Concluded from page 4) 

for the year 1871, in which he points out: “It is fair then to con- 
sider the shock of 1868 as a standard of the maximum force of 
earthquakes occurring in California during the last one hundred years. 
On the hypothesis that earthquakes are the results of natural laws, 
which operate with some degree of regularity, it may be fairly pre- 
sumed that a period of one hundred years would, in all probability. 
give the extreme limit of the result of the action of these laws. 
Hence, having learned from reliable history and from observation 
the maximum strength of earthquakes occurring in California during 
a century past, we may, from these data, with some degree of con- 
fidence predict what their maximum strength will probably be dur- 
ing the hundred years to come. It will perhaps be no difficult mat- 
ter to provide against any serious damage from these unwelcome 
visitors by so constructing buildings that they shall be proof against 
any such shock of earthquake as has occurred in California during 
the last hundred years. Reasoning from the foregoing historical 
facts, I am firmly of the opinion that the earthquakes of California 
are not so much to be dreaded as is generally supposed; in fact, 
that they are far less dangerous to life and property than are the 
hurricanes of the South or the summer tornadoes of the North.” 

I have quoted this prediction in full to emphasize the futility of 
forecasting the future in a matter which depends upon the strength of 
the earth’s crust and its alterations in course of time. Our knowledge 
in such matters is far from sufficient to justify guesses which taken 
seriously may do infinite mischief. We have no means of measuring 
the true intensity of earthquakes in their relation to inhabited areas 
and structural conditions of modern buildings, most of all in case 
of buildings constructed on made land which is common in many 
of our coastwise cities. Holden concludes his interesting essay with 
the observation that ‘‘29 exceptionally heavy shocks have occurred 
since 1800, or, say, 1 every 3 3/10 of a year on the average, taking 
the whole region of many thousand square miles together. For any 
particular locality the number of really heavy shocks is quite small. 
Thus at San Francisco there have been three destructive shocks and 
four exceptionally heavy earthquakes in 100 years, although there 
have been very many slight shocks and tremors.” But there is a 
very fine distinction between heavy shocks theoretically determined 
without reference to damage and destructive shocks possibly the 
result of a lesser degree of seismic intensity. Nor is it a safe argu- 
ment to compare or contrast the damage done by earthquakes with 
the damage and loss of life caused by tornadoes or wind storms of 
exceptional force. The true facts of the case in the light of a 
longer history rightly interpreted suggest that the risk of future 
damage on the Pacific Coast is serious and can only be ignored on 
the peril of the inhabitants concerned. Slight tremors may easily 


Harvester Life 





Insurance Company. Columbia Bank Building, Pittsburgh. 


be forerunners of heavy shocks later, for they, in any event, indicate 
local instability in the earth’s crust, the correction of which may 
involve the manifestation of territorial forces far beyond our ken. 

The study of California and the Pacific Coast earthquakes is a 
fascinating subject and could easily be carried to considerable length 
and for very practical purposes, for the better the Pacific Coast 
situation is understood the more correct will be the interpretatica of 
similar phenomena in other portions of the country. 

During the year 1920, for illustration, 87 separate and distinct 
earthquakes were felt in California based upon accurate data se- 
cured from a variety of trustworthy sources. These earthquakes 
were distributed 4s follows: 

January 3, February 2, March 6, April 2, May 5, June 13, 
July 20, Aug. 2, Sept. 7, Oct. 6, Nov. 1, Dec. 20. 

These 87 shocks were felt in 51 different cities and towns, or, 
in detail: Blight, 4; Brawley, 3; Calexico, 7; El Centro, 4; 
Eureka, 4; Hammet, 3; Los Angeles, 24; Mt. Wilson, 4; Pasa- 
dena, 3; Reading, 4; Salinas, 4; San Diego, 4; San Francisco, 3; 
San Luis Obispo, 4; Santa Barbara, 8; Spreckles, 6, and Warner 
Springs, 3. Thus the range of distribution covers practically the 
whole of the State from the Oregon boundary line to Mexico. 
Classified as to the number of shocks or vibrations, attending these 
earthquakes it appears that earthquakes with one shock numbered 
115; with two shocks, 15; with three shocks, 4; with four shocks, 1, 
and with five shocks, |. In regard to the duration of vibrations it 
appears that five were of | second or less, twenty-five of 2 seconds, 
twelve of 3 seconds, four of 4 seconds, twelve of 5 seconds, and 
twenty-seven of more than 5 seconds. 

The Seismological Society of America, established after the San 
Francisco earthquake, has published in the meantime an immense 
amount of valuable information which it would be quite out of the 
question to even briefly summarize for the present purpose. The 
publication of the Society includes numerous important technical 
papers, of which one on “‘Earthquake Frequency and Tidal Stresses”* 
should receive extended consideration on the part of those who 
desire to more fully understand the underlying terrestrial phenomena 
which cannot be ignored. The paper includes observations on sun 
spots and earthquake frequency, planetary and magnetic and elec- 
trical influences. But of special value are observations on the possible 
relation of earthquakes to barometric pressure. These observations 
are summarized in a statement by Knott, who, after an exhaustive 
study, “‘appears to think that the evidence at present available indi- 
cates that earthquake frequency depends very slightly, if at all, 
upon such influence as barometric phenomena.’ But it is said in this 
connection that “‘the search for such relation has not, however, been 
abandoned and that two very important contributions on this subject 
have been made since Knott’s observations were published. 
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0. C L. BUILDING 
Same Rates for Males and Females. 


Males and Females alike. 








Double Indemnity and Monthly Disability Income features for | | | 


Standard and Substandard Risk Contracts, i. e. less work for nothing. — ¢/ Continental 


We have openings in Ala., Ark., Dela., D.C., Fla., Ga., Ill., Ia., 
Kans., Md., Mich., Minn., N. M., Okla., S. D., W. Va. 


THE OLD COLONY LIFE INSURANCE COMPANY 
of CHICAGO, ILL. 


B. R. NUESKE, President 


The Company has its Home Office in its own building at 166 W. Jackson Bivd. running through 
Quincy and Wells Street, right in the heart of Chicago’s Financial District. 






A Wider Field— 
An Increased Opportunity Because We Have 


Age Limits from 0 to 60. 


Policies for substantial amounts (up to $5,000) for Children on a variety 
of Life and Endowment plans, thus enabling parents to buy all of the 
Family’s insurance on the Ordinary, i. e. Annual, Semi-Annual or Quarter- 


Participating and Non-Participating Policies, 
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CHEAPER THAN GOVERNMENT INSURANCE 
The New $5,000 Special 
Issued by 


The Columbus Mutual Life Insurance Company 
A WORLD BEATER 


Has recently been put on the market. A new policy on which 
the rates are made very low as a special inducement to men 
desiring to purchase insurance in good sized amounts for pro- 
tection primarily. 

The policy is on the good, old Ordinary Life form. 

It participates in the UNUSUAL DIVIDEND EARNINGS 
of the Company. It contains every modern feature and prac- 
tically no restrictions. OUR AGENTS ARE GETTING 
BUSINESS where they could not get a “‘look in’’ formerly. 


SPECIMEN RATES—$10,000 Insurance 


Age 20 30 40 

Premium $144 .20 $183 .90 $251 .50 
Dividend first year 28 .30 31.70 34.30 
First year cost 115.90 152.20 217 .20 


Up to age 41, with dividends accumulated, the cash available 
at the end of 20 years more than equals the premiums paid. 


All our policies have been improved and liberalized. A new 
dividend schedule still further reduces the cost of our insurance. 
Liberal Child’s Endowments make it possible to insure from 
age one week up. 

The Golden Rule Agent’s Contract is known the country over. 
UNIFORM CONTRACTS. VESTED RENEWALS. 
AUTOMATIC PROMOTION. 


Our Proposition is Full of Interesting Features. 


The Columbus Mutual Life Insurance Company 
580 East Broad Street Columbus, Ohio 
C. W. Brandon, President D. E. Ball, Vice-Pres. & Sec’y 








PROFITS FROM YOUR 
PAYMENT PLAN 


When ready funds are none too 
abundant an easy payment 
plan is a great business getter. 
A series of small deposits, fit=- 
ting into the monthly budget 
plan of the household, meets a 

ready welcome where a large 
annual premium would not be considered. 





The Monthly Premium Plan of the Lincoln 
National Life Insurance Company is aiding its 
field men to get the business these days. 


Because the Lincoln National Life gives its 
agents every aid in securing business and extend= 
ing service, it pays to 


(CINK UP (wis rue (LINCOLN) 


The Lincoln National Life Insurance Co. 
“Its Name Indicates Its Character” 
Lincoln Life Building FORT WAYNE, INDIANA 
Now More Than $400,000,000 in Force 
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I remember during the war I was coming 
out of the line on some work and I was about 
fve miles from Bailleul. I don’t know 
whether any of you boys were ever in Bail- 
leul, but it is a dirty, muddy place. I was 
scratching along the road, ducking when occa- 
sion demanded, and sometimes it was only 
imaginary, because we had got used to duck- 
ing, and I saw coming along this muddy, dirty 
road a car, and I thought to myself, “I am 
going to Bailleul by that car if it is Haig him- 
self.” We used to get lifts, and we used to 
bum lifts; everybody was glad to give you a 
lift in those days. So as this car got nearer 
I stood out in the middle of the road so it 
would have to slow up. And when it did 
slow up and I turned around in a casual way 
to find why it had slowed up I realized it was 
a Rolls Royce, and nothing under a major 
general ever traveled in a Rolls Royce. I 
looked in and sure enough there were the red 
stripes and trimmings of a major general. I 
brought myself up to a nice little British salute. 
He looked at me just as only a major gen- 
eral of the British Army could and when he 
saw I was one of those Australians, he looked 
at me in blank amazement, because, what was 
more, I was just one of those unimportant 
second lieutenants at the time—so important 
when you are a second lieutenant, and yet, so 
very unimportant when you are a major gen- 
eral, 

He glared at me from the hack cushions of 
that car and he said, “My God, you damned 
Australians!” T said, “one of them would 
be very eager to travel with you to Bailleul.” 
He just gasped. 

I had never talked with a major general 
before. I had never been so near to one. 
But I thought, well, maybe the war will last 
long enough and may be enough of them will 
























The Approach 


By Rogert JAMES WILLIAMS 





The accompanying article is extracted 
from the talk of Robert J. Williams, of 
the C. B. Knight general agency of the 
Union Central Life Insurance Company, 
hefore the annual Sales Congress of the 
Life Underwriters Association of New 
York, at the Hotel Astor, March 9, 1926. 
Mr. Williams has a remarkable per- 
sonality and an enthusiasm for life in- 
surance which is rapidly making him one 
of the most prominent agents in the 
business. This winter he has been con- 
ducting the life insurance class of the 
Newark Young Men’s Christian Asso- 
ciation and many fine tributes to his 
work were paid at the graduation din- 
ner which was held on Tuesday evening 
of this week. 











be killed off and they will have to make me 
a major general. So I just kidded myself 
that I had the makings of a major general. 
We talked about things in particular, mostly 
that I wanted to get off at the Y. M. C. A. 
hut in Bailleul, and His Lordship dropped me 
at the Y. M. C. A. hut, and I came to another 
snappy little salute and thanked him, and really 
enjoyed the major general. 

That was one of the approaches that I have 
Now, I was in earnest, ladies and gen- 
I had 


made. 
tlemen, because JI did not like walking. 
walked for four years nearly, and I was tired 
of walking, so I wanted something and got it. 


A Wronc APPROACH 
Now, here is another approach that I made. 
I am half scared to tell it because my wife 
is here. My wife has an interesting hobby. 
She has decided New York ought to have 
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for all 


more attractive furnished apartments 
these young bachelors and insurance men that 
come to N. Y. U. So she kidded herself that 
she would have a wonderful time in New York 
furnishing little apartments for single men and 
girls, wonderful little places—I have seen them. 
But one of the fellows would not pay his 
rent, and so last Monday she went down to 
chat with him about the subject. 

I am not sure what her approach was, but 
he acted very horridly and said things that a 
gentleman would not have said. So being just 
“daddy” husband I went down to have a five 
minutes’ session with him for the way he had 
spoken to my wife, and apparently I was 
very much in earnest in my approach. I 
threatened to hit him. And I told him if he 
kept me waiting very long, that the longer he 
kept me waiting the harder I would hit him, 
and I really meant it and he believed me. 
That is the beauty of it. What do you think? 
He beat it around the corner and got a cop 
and had me arrested *for disorderly conduct, 
and what was funnier and what I appreciated 
from that approach, his additional charge was 
“assault with intent to kill.” 


In “CLINK” 

They took me up to the “clink’’ on Thirtieth 
street and put me in one of those funny little 
cells, and I spent six hours with Uncle Sam 
looking after me. I had a marvelous time. 
By the way, I want to tell you, just in paren- 
theses, in that six hours’ sitting there with all 
the gray bars around me and very interesting 
company I had nothing else to do, Mr. Man- 
ager, but read my rate book. By a queer coin- 
cidence I had my rate book in my pocket and 
that is all I read. I found quite a number 
of things about this year’s dividends and cash 
values I never had found before. So, if you 
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managers want your men to read your rate 
book, . . . 

Frankly, ladies and gentlemen, this has to 
bel a personal chat, because I can’t tell you all 
the high-brow stuff about the approach. My 
whole recommendation to you all in your ap- 
proach, however you do it, is to “be yourselves.” 
Most men worry about the closing. Have you 
not worried and fretted and come away with- 
out the “ap” and said, “Where did I go wrong? 
Why did I not close it?” 

It is not the close that we have have to 
worry about. It is the approach; it is the 
starting off. Most sales are made five minutes 
after you get into the room. It is the first 
impressions that count. Look what they did 
to me on Washington’s Birthday! I never even 
had the satisfaction of hitting him. It is the 
first impressions that count and so when you 
go in to your man, watch your approach, but 
be natural. And, if you fail, come back to 
the office. Get back to the silence of your 
room and, in mulling it over, staring at the 
ceiling as you lie in bed at night thinking 
“why did I not do this? Why was I not 
able to put it over?” just quietly and frankly 
analyze your “getting in.” This makes 
confident. 


you 


Cotp CANVASS 

Now, cold canvass! I hate anything cold. 
The word itself is ugly, is it not? And yet, 
whenever you come in discouraged that dear 
gentle manager says, “You know boy, there 
are millions written with cold canvass.” Then 
some men are honest; others are not. They 
say thep love cold canvass. I have said it 
both times, in both ways. But cold canvass 
is darned good discipline. I have done it 
when I had to and I have enjoyed it, but I 
have had such a good time visiting that I 
have never sold much. 

I wonder if I may just try and put over the 
thought of being natural—and being natural 
means vou have to he alert; you have to be 
“Johnny on the spot,” absolutely, to catch any 
of the opportunities that the Good Lord is go- 
ing to hand you, and there are lots of them 
in the waiting room. 

I remember once getting rather “down 
in the mouth,” nothing worked out, and a boy 
said to me, “come on, let’s do some cold can- 
vass.” We came up here on Fortieth street. 
(Frankly, I don’t like cold canvass. I just 
don’t like it.) [ timidly went into one door. 
It was an architect’s office, and there was a 
very attractive young lady at the switchboard, 
and by the way, friends, if you have to do cold 
canvass, it is surprising the number of switch- 
board operators and stenographers and thou- 
sand-dollar twenty-year endowments you will 
sell. During my first year, there were more 
young ladies with twenty-year endowments! 
I never did get through the wicket gate, but 
it is good fun writing them over the wicker 
gate. 


Quick AcTIoNn 


along with a 


In this case I was. stalling 
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young lady and a gray-haired ran came out 
of the door, which I presumed wis the drafts- 
man’s room, and just as he backed out of 
the swinging door he said, “Even if' it costs a 
few cents more get three or four more bot- 
tles,’ and so right there I quickened my eyes 
and pricked up my ears and said, “If you 
don’t mind, sir, I would like to make it half 
a dozen.” He said, “Who the hell are you?” 
I said, “I am sure it! is a good brand because 
you look like a fellow that would drink good 
stuff.’ 

He said, “Forget it, boy, that was only dis- 
tilled water.” “But,” he said, “what do you 
want, anyway?” 

I said, “I want to sell some life insurance 
around here.” And before he had time to say 
a word, I said, “Look, old chap, your gray 
hairs and that intelligent cut o fyour face 
show me you bought all the life insurance 
you will ever need years ago—I can see that at 
a glance. How about some of those boys in 
there?” 

He said, “Go in and talk to them.” There 
were twenty draftsmen over their work. When 
I got there I did not know what to do exactly. 
So there again you have to act quickly. You 
have to, in this approach stuff, keep your 
wits open all the time. Over in the corner 
was a man working in his shirt-sleeves, and 
I noticed he had a wrist} watch, and I noticed 
he had a wing collar and a snappy little bow, 
and I thought, “By golly, I’ll bet he is an 
Englishman.” So I went across to him and 
said, “You are English, are you not?” 

He said, “How did you guess it?” It was 
away back near the war, and I said, “What 
outfit were you in?” He told me that he was 
in the air force. I gradually worked in and 
I was two and one-half hours with those hoys. 

What started me talking insurance? I said, 
“How long have you been over here?” He 
said that he was wounded early in the war 
and came over before the war was over. Dur- 
ing the course of conversation he said, “I don’t 
know much about insurance. I have a policy 
that I have to do something to this year.” 
I said, “You bought it five years ago: you 
have three options.” I said, “You 
of those convertible policies which give you 
five years not to worry about anything and in 
the fifth year they give you peace of mind by 
giving you the 
want.” 

He said, “Which shall I take?” We decided 
which one he would take and he acted on my 
suggestion. JI mention that because you have 
to once you are inside that darned door, get 
out gracefully, or stay, have not? I 
have gone back several times to those men, 
never sold them a_nickel’s and 
that is three years ago. 

I went down to the Standard Oil Company. 
You know how all, our companies give us 
these funny little postcards which are supposed 
to be worth millions of dollars of life insur- 
ance, where they have asked for literature of 
this, that and the other plan. I got a post- 
card dated twelve months before where some 
policyholder had listed off the booklets he 


have one 


choice of doing what you 


you 


worth vet, 
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wanted. So it happened to lead me down to 
26 Broadway, the Standard Oil. I was ushered 
into a beautiful room with this old postcarq 
inmyhand. _I went in toask him if he had eye 
received the literature. As I went in he was 
speaking on the telephone, and there was an 
empty chair. He frowned at me and nodded 
to sit down. I waited for a moment and Sat 
down and he was still talking. I noticed op 
the fly-leaf of his desk that there was a bij} 
of lading with an Australian boat mentioned 
on it coming out of Sydney and going down 
the coast. I could not help seeing it, ang 
immediately I recognized the boat, and so by 
the time he was through with the telephone 

said, “Mr. Jones” (you may know who he 
is; you will never be able to sell him any 
more), “you make me so damned homesick | 
can hardly sit on this chair.” He looked a 
me blankly, and I said, “Do you happen to 
know that boat? I could not help reading the 
bill of lading.’ I talked hard about Austra- 
lia for three or four minutes. I assumed he 
had been there. 

When I was through, I said, “By the way, I 
came in to see if you ever got this literature.” 
He looked at it and recognized the signature 
and said. “Well, look at the date-on it.” 

I said, “I am _ sure have forgotten 
whether you had it or not, but I have some 
more here.” That was twelve months ago and 
this January I received a nice little premium 
of $589 out of him. It the contact I 
made by spotting that Australian boat that 
helped me sell him. 

They are just cold canvass illustrations and, 
as I said, I don’t like it. My suggestion is 
wherever you have to do cold canvass, do it 
for your own good discipline. I still do a lit- 
tle of it; very little, to be frank with you. 

If I gc to see a man and he is out and won't 
be back for half an hour I make a point of 
going into the offices on the same floor just to 
fill up that half hour. Never wait in a man’s 
office for him to come in. If you have lots 
of time to wait he has lots of time to spend 
before he sees you. Slip into the office next 
door and do cold canvass. 


you 


was 


GETTING PROSPECTS 

That is not my regular method, however, 
and very quickly I must tell you how I go 
about my prospecting. I have run out of pros- 
pects many times and have not known where 
to turn, so I started to figure out how I could 
always be pretty sure of getting in and always 
be meeting new blood, I wrestled around some 
time last year and out of my wrestling with 
one or two good advertising men I decided to 
try some experiments. A letter was one of them. 
I used the best quality paper that I could. This 
is just a suggestion. If you try to mimic me, 
probably you will “ball it all up.” Do some- 
thing of your own idea. Be yourselves—that 
is what I mean. You may not be able to pull 
this stuff. Try it in your own way. 

I bought this very expensive paper and in a 
gray type just wrote these words—remember, 
as Mr. Lovelace and all our teachers tell us, 
it is the “you” fellow he is interested in— 
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unlimited production. 


rights. 





Pittsburgh, Pa. 
General Agency of a Pennsylvania Company 
Territory unsurpassed and large enough for an 
Contract as good as the best, with exclusive 
Confidential communication invited from those 


with clean records and with ability to handle 
such an agency. Address 


Exclusive, care of THE SPECTATOR 








“you have worked had for the progress you 
have made. You will progress a great deal 
further in your profession. You are doing 
your level best to provide a future for those 
people who depend on you. You will carry on, 
adding success to success, growing in accom- 
plishments and power (then in big print) if 
nothing happens.” 

There is no letterhead, no name or anything 
except this rich piece of paper, just this square 
in the center in order to hold him. I put this 
in the mail of ten men. I don’t care who they 
are as long as they are prosperous, or their 
names look prosperous. I have my secretary 
put that in the mail and then the next day I 
send this letter. This is one of several. I 
picked it out haphazardly. I will go into the 
reasons why I use this particular paper when I 
finish the letter. 

Do you. remember what the doctor said about 
being natural, and “human nature’? Don’t 
write a stiff, formal letter. Have something 
very simple. 

“Dear Mr. Doe: 

“Just a moment! 


“Down in the street beneath your office win- 
dow” (he is already on his toes instinctively ) 
“there is a bit of human flotsam pushing his 
cart along, wielding his broom—Dear old 
White-wings.—Did you ever stop to think that 
perhaps he too stood upon the threshold of 
Success Just as you do now? 


“an ne But something 
appened., 


PP (Right there he says, “That man 
Williams is the fellow that sent me this thing 
yesterday morning.”) : 
Then I have underneath that: “You need 
not fear ‘something happening.’ You can as- 
sure your professional progress, make temples 
and stone dwellings out of your air cuntion 
you cai rest assured those dear ones sat 
look to you will be well provided for; you 
sophie pane ye ‘happening’ element 
' > pyre success upon success un- 
ti} you reach your goal. 
peace of 
pen. 


“You will learn about this when I call next 
Monday afternoon about three. I shan’t ask 
More than ten minutes of your time.” | 
Gentlemen, I have sent that our fairly con- 
sistently and I have never yet failed to have 


You can insure your 
mind even if something should hap- 


an interview. Here is my reason for using, 
for instance, that kind of an envelope, that rich 
Why de I have that design, 


Williams, Woolworth build- 


quality paper. 
“Robert James 


ing ?” 


Doinc THE UNUSUAL 

Why do I have this 
kind of card? It is a good card. They like 
it—so do I. When I first came to this coun- 
try, I was wonderfully impressed with the 
I landed in 


Let me go back a bit. 


greatness and bigness of things. 
San Francisco and they charged me $8 be- 
fore I could land. I thuught “well, appar- 
ently I am worth $8.” And I was compli- 
mented by the fact I had been in various coun- 
tries all over the world and no other country 
had asked me $8 to get in. When I landed 
everything was so large and wonderful. I 
came East. I crossed your great prairies, 
passed through wonderful cities and landed 
in New York. The greatest railroads, the 
greatest country, the greatest buildings, and 
the greatest this and the greatest that; the 
greatest people on earth—you told me so your- 
selves. And so I thought, “well, now my stock 
has gone up quite a bit since I paid that $8 to 
get in here too.” So I began to think I was 
a hell of a fine fellow. 


In that spirit I went around to get a job 
and I found I could get it. My first job was 
with—not an American concern, but I found 
a stray Irish lord. This lord had come over 
to lecture. You know how you folks love to 
have lectures; how your women’s clubs eat up 
those pretty boys with marcel waves that talk 
about art and all that sort of stuff. Let me 
break off parenthetically for another approach. 
Being a good Englishman I was in much awe 
of a lord and an earl. I did not know how 
to talk to him. He was temperamental. He 
would net do a thing I wanted him to do, I 
was puzzled how to get him to keep his dates 
on time. I was secretary and manager. One 
day I inadvertently swore at him and to my 
surprise he did what I wanted him to do. Then 
I caught mp cue. I recalled the fact, that 
when the war was on he was the same rank 
I was. He was not a lord then. He may 
have been, whilst on ten days’ leave, but in 
France he was of the same rank as I. Ii I 
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had met him in the mess I would have talked 
to him face to face. I took that as my cue. 
From that time on I treated him as one of 
the fellows in the mess and noted and talked 
and swore at him. When I wanted him to do 
anything I told him in army language and 
he understood. 

One day he said to me, “Williams, I just 
love to hear you swear at me.” I said, “That 
is small comfort; but why?” 

He said, “I am so thoroughly convinced you 
mean every word you say.” 

Do that in your approach. Go through; 
never mind whether they are presidents of or- 
ganizations or whether they are office boys. 
They are that old friend, H. N. (human na- 
ture) and they are that old fellow “a human 
being” and they are made of the same stuff 
we are, just exactly the same. Be fearless! 
Be courageous! Be proud of where you are 
and why you are there! 

Life Insurance Instructor in University of 
Texas 

Austin, Tex., March 15.—A committee 
representing the National and State Associa- 
tion of Life Underwriters has reached an 
agreement with President W. M. W. Splawn, 
of the University*of Texas, to ask the next 
Texas Legislature to make an appropriation 
for the addition of an instructor in insurance 
in the business administration department of 
the university. 

The course planned will not train salesmen 
of insurance, but will teach students, and espe- 
cially students of business administration, the 
fundamental principles of life insurance, so 
that they may be able to buy insurance in- 
telligently. 

Those who conferred with President Splawn 
regarding the proposed insurance course were: 
Guy McLaughlin, Houston, a member of the 
committee on educational standards of the 
National Association of Life Underwriters; 
Park Houston of El Paso, vice-president of 
the Texas State Association, and Don Sterling 
of Dallas, a vice-president of the National 
Association. 


Will Waive Unearned Premium Payments 

Announcement has been made by the Equi- 
table Life Assurance Society of the United 
States that will waive the deduction of frac- 
tional or irregular premiums necessary to com- 
plete the insurance year in which a claim oc- 
curs. This is a distinct step in the interests 
of policyholders and beneficiaries. The Equi- 
table is the third of the large New York 
mutuals to’ take this step, the Metropolitan 
Life and the New York Life having taken 
similar action in January. 


Will Eliminate Military and Naval Clauses 

The West Coast Life Insurance Company, of 
San Francisco, has decided to eliminate the 
Military and Naval Clause from its policies 
effective March 15, 1926. The military and 
naval restrictions in time of war in the case of 
total and permanent disability clause and ac- 
cident and disease policies will continue as 


heretofore. 
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The Little Leather Bag 


He might 


He was a well set up young man. 
have been the star quarterback of his college 


football team ten years ago. Of a rugged 
countenance. clean shaven, fair, close cropped 
curly hair, he stood on the platform of the 
little railway station at Pentville Junction gaz- 
ing down the long stretch of shining steel rails 
towards Upper Pentville, a smile on) his hand- 
some voung face. 

He turned to me as I came up. “Ts 
train usually on time?” he asked. 

I liked his voice and the direct way he had 
of looking me in the eye-as he asked the ques- 
tion. I was strongly attracted to this young 
man. He was possessed of a most fascinating 
personality which commanded my attention at 
first sight and which was every minute work- 
It invited friendship. 


this 


ing its speJ] upon me. 
IT wanted to talk to him. 

Unfortunately, however, I am like the oyster, 
in that I have to be pried open before you can 
get anything out of me. 

Commor. politeness in this instance demand- 
ing an answer I replied, “yes.” I should have 
liked to have replied in that offhand, breezy 
manner we all so much admire, something like 
this, “My dear fellow, as one of the first resi- 
dents of this prosperous and progressive town, 
having seen it grow from a mere handful of 
scattered dwellings to its present magnificent 
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By Herpert P. BICKLEY 


proportion; and having, moreover, traveled to 
and from the city every day for the last twen- 
ty-five years, I can say with a certain degree 
of confidence in the truth of my assertion, that 
the 8.07 a. m. train is very seldom late.” A 
nice free, open address is what I admire most 
in all the world, but alas, I fear, it is some- 
thing I shall never acquire. 
of a buoyant, happy nature but I have a great 
deal of worry and I find the contemplation of 


I am naturally 


the future very depressing. Consequently I 
emulate the oyster. 

My monosyllabic reply, however, in no way 
affected the stranger, for stranger he certainly 
was to this locality. “Friend,” said he, “this 
is a nice little town. I arrived here the day 
khefore vesterday and dined with your mayor. 
T met several aldermen, the city engineer, the 
bank manager. the superintendent of the comb- 
ing mills, and one or two others, and I tell 
you—and mind I make no secret of this—that 
I never met a nicer lot of men. Your town 
makes me think of a beautiful voung sapling 
some day become a magnificent 
Perhaps, sir, you have had 


which will 
and mighty tree. 


a hand in the shaping of its destiny.” 


MAKING CONTACT 

This little outburst of spontaneous and un- 
solicited praise of my home town culminating 
with the flattering intimation that I had had 
a hand in its building quite cheered me up. I 
could have hugged him fer it. I opened up a 
little and told him with pride how T had been 
one of the first. aldermen, and had served a 
four years’ term as mayor, also that I had 
up-to-date 

installed, 


instrumental in 
sewerage, water and wiring system 
all at the 
overhead wires and allowed the town to grow 
beautiful from the start. This system of put- 
tine the three services down at one time in 
the one excavation also saved the town a lot 
of money which been 
parks and playgrounds. He seemed much in- 
terested and my heart warmed towards him. 
The train coming in at this moment our con- 
versation was interrupted until we found our- 
seated in the smoking car bound for 
the big citv. We continued chatting comfort- 
ably for some time, my companion doing most 
of the talking. 

“This little leather case,” he said, patting 
the bag on his knee, “is my business partner. 
We are in the life insurance business together. 
T was on my own until 
decided to take my bag into partnership. Of 
course you can see by its condition that it has 
been working for me in a menial capacity for 
some years, but last week it suddenly decided 
to hunt up some business on its own. As a 
matter of fact that is why I am here now.” 

“Do tell me how it happened,” I cried; “how 


on earth could a leather bag hunt up business?” 
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been having the 


same time which did away with 


had used for roads, 


selves 


’ 


yesterday when I 


“T will tell you,” he repiied, smiling; “thre 
days ago I left my bag in a railway train, | 
was not going far but when I boarded the 
train I put the bag on the rack and was quietly 
reading the paper. We had not 
gone many miles when suddenly the brakes 
were thrown on, the engine uttered a shriek 
of warning and the train came to an abrupt 
stop with a grinding of brakes and groaning 
So suddenly did we 


evening 


of the wrenched cars. 
stop that I amongst others was thrown out of 
my seat. Several 
the strain and I noticed as I grabbed my hat 
and rushed from tie car that one man had cut 
his hand badly with a piece of broken glass, 
‘Making my way to the front of the train where 
several others had already gathered, I per. 
ceived that the engine had hit a truck laden 
with crushed stone and the driver was lying 
in the ditch beside the rails about fifty feet 
away. 

A doctor made his appearance, as a doctor 
always does on such occasions (and no doubt 
there was a lawyer amongst the crowd gather- 
ing the names of witnesses), and ordered the 
wounded man to be carried to a nearby house. 
It took several of us to do this and when he 
was lying comfortably in bed and the doctor 
said he did not need us any more, we returned 
to find the train had reached its journey with- 


window panes DroKke with 
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ng; “three 


y train, 


arded the 
Vas quietly 


had 


not to our great dismay at the time, had thrown us 

he brakes over and married the professor of history. 
a shriek There was no name on the bag nor on any- 

353 abrupt thing inside. The only indication to owner- 
STOaning ship was the name of my company on the rate 
y did we hook and literature. I advised my company of 


VN out of 
OKe with 
d my hat 


1 had cut the message that if I would come out any 
- glass, evening on the 5:30 train I would 

lin where welcomed for dinner. I did so and dis- 
» I per. covered when I reached my destination that 
ck laden my host was the mayor of your town and, 
‘as lying moreover, the man who had cut his hand in the 


ifty feet 


2 doctor 
10 doubt 
gather- 
ared the 
v house, 
vhen he 
- doctor 
eturned 
y with- 
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mut US. 


and we 
into town on a milk truck. 


carrying my rate book, some 


blanks. a few pamphlets 


‘ng him about a certain 


see the agent 


railway accident, a charming man. 


wounded 
taken it home with him, 
unable tc 





vas that it started out with the words, 


We waited at the railway crossing 
ere soon fortunate enough to get a lift 


[ had lost my little bag in which I had been 
application 
and an uncompleted 
letter to a friend of mine in which I was tell- 
lady whom we had 
noth loved dearly in our college days but who, 


my loss and two days later the manager told 
me that a certain party in Pentville wished to 
who had lost his bag, and left 


He told 
me how‘he had picked up my bag in the train, 
having seen me get out and help to carry the 
man on the night of che accident, and 
intending, if he was 
identify the owner by any clue 
offered by the contents, to turn it in to the 
lost and found department at the railway sta- 
tion. Now a funny thing about the letter I 
had started to write to my old college chum 
“do you 
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remember Gwen Hamilton? But I will show 
you the letter.” With this he opened his little 
bag and handed me a few sheets of paper, ob- 
viously an uncompleted letter. There was no 
He had evidently intended to add 


I read: 


preamble. 
that when his letter was completed. 


Do you remember Gwen Hamilton, the girl 
we both lost our hearts to at college and who 
finally married old Dates? Well, the poor girl 
has had a hard time of it the last few years, 
although she is improving now. You know 
she has two kiddies, a boy and a girl, and 
about three years ago another came along but 
something went wreng and it died and she 
nearly died too. They have had to have 
specialists from all over the country and it 
has nearly ruined them in doctors’ bills. Well, 
they were just pulling themselves out of the 
hole when the Professor caught a chill, con- 
tracted pneumonia and died, leaving poor Gwen 
to look after those two kids and herself. You 
will be sorry to hear about this I know, and 
not only on Gwen's account, because although 
we used to make fun of the Professor and call 
him Old Dates, we both found out later that 
he was a dear, kind soul and I’ll say this, that 
I think Gwen was happier married to him than 
she ever would have been if she had married 
either of us. You may probably remember 
that although Gwen was a lovely and popular 
girl at college, her people were not well off 
and it was an insurance policy which her 
deceased father had taken out for that purpose 
when she was born which paid for her col- 
lege education, so when the professor died 
there was Gwen with never a soul in the world 
to whom she could turn for shelter and the 
professor had heen unable to save any money 
on account of the heavy doctor’s fees, but for- 
tunately— 
and then the letter ended. How unsatisfac- 


tory! I wanted to know what happened to 
Gwen. 

“That’s just exactly what the man who 
found the bag wanted to know,” broke in my 


companion, reading my thoughts, “he wanted 
what happened to Gwen, and not 


from a disinterested point of view be- 


to know 
entirely 
cause he had known her father 
the opening line of the letter, 
glanced, at in search of a clue to the ownership 


years ago and 
which he had 


of the bag, had so aroused his curiosity that, 
as he said, without thinking what he was do- 
ine at the time, he read the whole letter or 
rather that part of it which you have in your 
hand. T will tell you the end of the story as 
T told it to him. 


“When T heard of the Professor's death I 
immediately went up to the house to see if 
I could be of any use. I was glad I went. 
The place was in confusion. Gwen herself 
had had a slight relapse and the professor’s 
two maiden sisters were doing their best to 
work the poor girl into a state of despair by 
their nervous, incompetent and entirely ineffec- 
With 


the rather grudging consent of the elder sister 


tive efforts to calm and reassure her. 
I was admitted to see the patient and she 
asked me for old times’ sake to help her out 
with the funeral arrangements and in a voice 
broken with sobs, almost out of her mind with 
sorrow at losing her dear husband, and: despair 
of being able to face the future, told me that 
she was absolutely penniless. 

“T told her not to worry either about the 
present or the future. ‘Everything will be 
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alright. I assured her, ‘and when you: are 
a little stronger I will tell you what your 
dear husband did to provide against just such 
a contingency as this. In the meantime try to 
rest and I will look after everything. 

“The day after the funeral, having prepared 
all the necessary documents, I called her up on 
the phone to see if she would be free that 
evening, and went to see her with our old 
friend Tom Richardson who is a notary, and 
after telling her that her husband had taken 
out a policy of insurance on his life only two 
years before for $40,000, I had the papers, all 
signed and attested and the next day handed 
her the company’s cheque. 

“How the Professor came to take out the 
policy was like this: Soon after the death of 
their baby when Gwen was so ill and bills 
were coming in so fast and the bank account 
was shrinking, I noticed the Professor began 
I was often at the house 
fast 


to worry a good deal. 
at this time because we 
friends. [I respected and 
teacher, and ne seemed to like having me come 
in. Under the circumstances it was not very 
extraordinary that he, one evening, unbosomed 
himself to me and told me what was worry- 


had become 


admired my old 


ing him. 

“Vou know, dear boy,’ he said, ‘that I am 
a good deal older than my little wife and with 
her in her helpless condition and the two chil- 
dren on her hands the thought of what might 
become of them if I should die has been 
troubling me a great deal lately. Can you 
help me? From fragments of your conversa- 
tion when you visit here I gather that your 
business is something in that line, but being 
a dreamer, and more interested in the study 
of the past than of the present I come to you 
as a man of business to advise me.’ 

“There was only one solution to his problem. 
He must have life insurance protection. He 
was forty-five years old and in excellent health, 
and he found that he could put enough aside 
from his earnings to pay the premium on a 
$40,000 whole life annual dividend policy if 
he used the dividends to reduce the second and 
subsequent premiums. From the day he passed 
the doctor he became his own-self again, smil- 
ing and cheerful. Gwen noticed this change 
with delight and was anxious to know the 
cause but the Professor, not wishing to tell 
her, thinking that it might only make her 
anxious, and asking me not to do so, the whole 
thing remained a secret until after his death. 

“Now when I handed Gwen her cheque for 
$40,000 I pointed out to her that it was a very 
risky thing to have so much money in a lump 
sum and advised her to leave it on deposit 
with the company for the present. We are 
paying 5.5 per cent on the proceeds of our 
policies left on deposit, and this arrangement, 
while providing a good return on her money, 
would be a safe investment, and the money 
would be available any time she wished to use 
it. I also pointed out that the whole sum 
could be returned to the company and_ thai 
she could receive an annual income of about 
$3000 a year payable in monthly instalments, 
for as long as she lived, this income could con- 
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tinue for twenty years in any event whether 
she lived or died. 

This plan appealed to her. She was a little 
bit afraid of the $40,000 cheque, and I feared 
that some of her own or her husband’s rela. 
tives might endeavor to persuade her to ip. 
vest her money in some foolish scheme, anj 
she would lost it all. Well I wasn’t far Wrong 
in my guess either, and believe me, I am a 
strong advocate for income insurance from 
now on. About a week after all the details 
had been completed and papers signed, ete 
Gwen called me up and asked me if she coulg 
change her mind, and get some of the Prin- 
cipal because of her brother, who had been out in 
Montana for some years, had just returned on 
hearing of her husband’s death, and wanted 
her to put évery cent she had into an oil stock 
which was going to have a sudden and sensa- 
tional rise at any moment. It was an abso. 
lutely sure thing. There was no doubt ahout 
it at all. It was simply a matter of paying 
in your thousands and in a few months yoy 
Her brother 
had been there on the ground and had studied 
the thing out and this was right from the in- 
side. It was an opportunity of a life-time. 
She gave me the name of the stock and I made 
a few enquiries and got some opinions on it, 
and then told her to come down at once and 
see me, which she did. I told her what I had 
heard—that the stock was a very, very danger- 
ous speculation and pointed out what would 
happen to her and the kiddies, especially the 
kiddies, if she lost her capital and had no sure 
income to depend on, and finally persuaded her 
to leave it alone for at least one month. Two 
weeks later the stock in question had dropped 
from $17 a share to 9 cents a share. She came 
down to see me and asked me if it could be 
arranged so that she could not possibly draw 
out any of the principal at any time, and we 
soon fixed that up. I was glad that I had been 
able to hold her off that oil stock. The worthy 
brother had disappeared by this time. She 
was glad too, but she couldn’t tell me so at 
the time. She wrote me a letter that night 
when she got home and I wouldn’t like to 
show that letter to anybody, but she’s glad, 
alright, and grateful, too, poor girl. Anyway 
she’s fixed up comfortably and independently 
for life, and the kiddies are sure of a com- 
fortable home and a good education, which 
after all is what the Professor had in mind 
when he took out the policy.” 

“That’s «a most interesting and absorbing 
story,” I exclaimed, when I realized that he 
had stopped talking and was preparing to put 
I glanced from the car window 
and found to my amazement that we were 
passing through the outskirts of the big city 
and we should soon have to part. 

“The mayor thought so too,” he replied, “and 
to such good purpose that he insisted upon me 
telling it again to a little party of his friends, 
including several aldermen, the city engineer, 
the bank manager, the superintendent of the 
combing mills, and one or two others, and I 
have nine applications in my pocket now for 

(Continued on page 37) 
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Trust Company Co-operation Big Factor in 
Detroit, Says Company President 


By M. E. O’Brien 
President Detroit Life Insurance Company 


The outstanding feature in life insurance 


development in Michigan, particularly in De- 
troit, in the past two years, is the co-opera- 
tive and beneficial assistance given to life 
insurance underwriting by the trust companies 
of this city. 

I am sure that every life insurance man 
operating in the State of Michigan, whether 
he is an official in any one of the local com- 
panies, whether he is the general manager or 
general agent representing any one of the 106 
companies licensed by Commissioner Hands to 
do business in Michigan, or whether he is just 
one of those great evangelists of life insurance 
service, owes a debt of gratitude to the trust 
companies of Detroit, for inaugurating and 
carrying through so practically their campaign 
of endorsement, approval and co-operation for 
the good of the people, through life insurance 
service. 

Simply as indicative of the 
whole-hearted enthusiasm with which the trust 
companies have backed up life insurance ser- 
vice, I might mention the work of the Union 
Trust Company in giving their five $1000 
scholarships offered to the students of the 
senior classes of the high schools, the subject 
this year being “The Advantages of Life In- 
surance.” That in itself has given a wonder- 
ful impetus to the work of life insurance men. 


general and 


EvIDENCE OF HARMONY 

The presence, recently, at the meeting con- 
ducted under the auspices of tae Life Insur- 
ance Underwriters of Detroit of so many trust 
company officials at the banquet board simply 
shows that these officials, by their interest, are 
anxious to prove conclusively their desire to 
actually work in harmony with the life insur- 
ance men. 

The appearance at that meeting of F. W. 
Blair, president of the Union Trust Company, 
the active part in the program taken by Vice- 
President Julius C. Peter of the Detroit Trust 
Company, the presentation of the best visual- 
ization of the advantages of life insurance 
from two important standpoints—one to the 
widow and the other to business interests—as 
given in the play presented Monday evening 
by employees of the Union Trust Company, 
are simply cited as illustrations of the general 
trend of all trust companies toward a closer 
and more helpful program with all life insur- 
ance interests. 

I am sure I am voicing the sentiment of all 
life insurance men when I express the opinion 
that the marvelous expansion in life insurance 
sales in Detroit and in Michigan is without 
doubt due quite as much to this trust company 
attitude as it is to the intelligent activities of 
the life insurance agents themselves. 


New Business Enormous 
The completed records of new business writ- 
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ten in the State of Michigan in 1925 are not 
yet at hand, but I have been assured that a 
careful survey of the report of the officers 
with their headquarters in Detroit indicates 
that the total will exceed $500,000,000 and prob- 
ably approximate $600,000,000 of new busi- 
ness. This compared to an actual total of 
$479,487,768 in this State in 1924, indicates 
something of the increase which has so evi- 
denced itself in Detroit and in Michigan. 

Of course, we all realize that the prosperity 
which has come to Detroit and to the State 
has been a most helpful factor, but the all im- 
portant fact, to my way of thinking, is the 
evidence of friendliness among life insurance 
men and trust company officials. 

Another point that ought to be mentioned 
in proper approval of the trust companies is 
the fact that this spirit of good fellowship and 
the desire for mutual helpfulness, all calcu- 
lated to the good of the people served, really 
had its origin here in Detroit. The trust com- 
panies throughout the United States are send- 
ing their officials to Detroit to learn the secret 
of the working out of this harmonious pro- 
gram. 


The Little Leather Bag 
(Concluded. from page 36) 
insurance totaling over $250,000, and a pre- 
liminary application for a group insurance pol- 

icy covering all your municipal employees.” 

“Splendid! Splendid!” I cried, “and before 
I lose sight of you I want to ask you to come 
to lunch with me to-day. I am sure you and 
your bag can help me, for my troubles are 
somewhat similar to those of your friend— 
the Professor.” 


THE AFTERMATH 

Three weeks later I was ‘waiting for the 
train at Pentville Junction when a young man 
approached me and enquired, “Is this train 
usually on time?” 

“My dear fellow,” I replied smiling, “as one 
of the first residents of this prosperous and 
progressive town, having seen it grow from a 
mere handful of scattered dwellings to its 
present magnificent proportions; and having, 
moreover, traveled to and from the city every 
day for the last twenty-five years, I can say 
with a certain degree of confidence in the 
truth of my. assertion that the 8.07 a. m. train 
is very seldom late.” 

A nice free, open address is what I admire 
most in all the world, and my experience has 
taught me that it is one thing which a man 
who has to worry all the time about the mort- 
gage on his house and the future of himself 
and his family can never hope to acquire. 

I have taken out a fair sized guaranteed 
monthly income policy which will not only 
take care of the wife and kiddies should I 
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pass on, but it also looks after me in my 
ewn old age. 

We are having the old piano tuned up at 
our house and I’m putting down a new hard- 
wood floor in the dining room and living room, 
one of those new special dance floors, and 
we're giving a party next week. Amongst 
those invited are the mayor, several aldermen, 
the city engineer, the bank manager, the super- 
intendent of the combing mills and one or two 
others and their wives. Civic pride is often 
the result of freedom from worry. 
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INSURANCE EDUCATIONAL SECTION 


Qualities of a Salesman 

INDIANAPOLIS, IND., March 15.—The degree 
of success and physical fitness which a sales- 
man may attain is marked by the propor- 
tionate degree of  positiveness which he 
possess, according to Ray H. Finger of Cleve- 
land, O., agency director of the Cleveland 
Life Insurance Company, who spoke at the 
last meeting of the Advertising Club of In- 
dianapolis. In his talk, “The Personal Fle- 
ment in Selling,’ he stressed the importance of 
salesmen making personal contacts. 





FABLES 





Home OFrFice 
MONMOUTH.ILL 
wu 


One of Illinois oldest and best 
companies. Organized 1897. 


Assets over $5,000,000. In- 
surance in force $116,000,000. 
Purely mutual. 


Full coverage contracts. Or- 
dinary Life — Installment — 
Double Indemnity — Term — 
20-Pay Savings. 


The best for the policyholder 
and agent. 


New Series 
3. SAUCE FOR THE GANDER 
By WILLIAM ALEXANDER 


Agent Gander, who represented the Penguin Life Insurance Company, 
urged Widow Goose, who was wealthy and had three chrildren, to take 
a Life Income Policy for each child. 

This appealed to the widow and she was about to follow this good 
advice when she learned that Agent Gander had a large family but 
carried no insurance on his own life. So the widow sent Mr. Gander 


away with a flea in his ear. 


Operating in 20 States. For 
territory write today. 


APPLICATION: AGENCY DEPARTMENT 


The doctor who doesn’t take his own medicine can’t expect to win the 
confidence of his patients. 























Analyzing Success 


CROSS section of the 66th Annual State- 

ment which shows, by growth, safety and 

low net cost, why the Guardian ranks as one 
of the strongest of the strong companies. 


NEW BUSINESS, 
about 50% gain 
INSURANCE IN FORCE, 
16% gain 
ADMITTED ASSETS 
LIABILITIES 
SURPLUS AND DIVIDEND 
FUND, 13% of Liabilities 


1926 DIVIDENDS SET 
ASIDE, 25% increase... 


The Guardian is growing more rapidly than 
most old line companies, and in a way that 
offers unusual opportunities to men of the 
right calibre. For information, write 


AMERICAN 
CENTRAL 
LIFE 


$66,857,528.00 


290,912,305.00 
51,866,771.92 
45,836,814.05 


6,029,957.87 


Insurance Co, 
INDIANAPOLIS 


Established 1899 


1,983,000.00 














T. LOUIS HANSEN, Vice-President 


THE GUARDIAN LIFE INSURANCE 
COMPANY OF AMERICA 


Founded 1860 under the Laws of the State of New York 
50 UNION SQUARE, NEW YORK 


HERBERT M. WOOLLEN 


PRESIDENT 












































